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RESPONSIBILTY IN 
MUTUAL COMPANIES 


* Court Decisions Bearing Upon This Im- 
portant Matter-——Power of Public 
Officials. 


POINT OVERLOOKED BY ASSURED. 


Personal Liability of Trustees, Officials 
and Others Placing Insurance in 
Concerns. 


The responsibility of executors, trus- 
tees and others in placing insurance 
in mutual concerns is a matter that is 
usually overlooked, but that such a per- 
sonal liability exists is shown in the 
following letter written by an officer 
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Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


$32,146,564 
18 331,124 

1.800 000 
13,815,440 


| Assets, January Ist, 1912.. ckaEpuse sé oes 

| Liabilities (including capital). 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


of one of the companies in response to| [nsures against loss ot real and personal property, rental income, 


an inquiry: 

“Replying to your for 
formation relative to personal liability 
and responsibility of public 
and executors and trustees, 
property in co-operative or mutual com- 
panies, in Story on Agency, page 
we find the following: 

“*Whenever a person enters into a 
contract as agent for another, he war- 
rants his own authority, unless very 
special circumstances or an 
agreement relieve him from 
bility.’ 

“In White, receiver vs. 
N. Y., 117, it was held that ‘the power 
of an agent to insure property of his 
principal did not authorize him to take 
insurance in a mutual company, ‘by 
which his principal would become the 
insurer of others. When the latter 
power was attempted, the agent ex- 
ceded his general authority and there- 
by assumed a personal responsibility.’ 

“By an enactment of the Legislature 
(Consolidated Laws of New York, 1909, 
Vol. 1, p. 622), school trustees were 
empowered to insure school houses 
and their furniture and apparatus in 
some company ‘created by or under the 
laws of this State.’ 

“It is claimed that 
this enactment was 
insurance of school 
insurance companies. 

“While this may be true, we find 
nothing in the law which indicates an 
intention to empower a trustee to make 
the school district an insurer of others. 
It is, therefore, extremely doubtful if a 
trustee could be considered as re- 
leased from _ personal responsibility 
should he presume to make a school 
district an insurer.” 
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Spark Causes Bad Fire at New Bruns- 
wick. 


A spark falling into a lot of shavings 
was responsible for the destruction by 
fire of the New Brunswick, N, J., plant 
of the Crank Manufacturing Company 
on Saturday. The loss is figured at $44,- 
000. Insurance to the extent of $15,000 
is carried on the buildings. 
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commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





United States 
1866 


Entered 


North British 
and Mercantile 
Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 














RE you in the right place? Men of 
ability, who are ambitious to succeed, 
will find an opportunity with us. 


Results will be recognized. 
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FIGURES ON BANK 
BALANCES MISLEADING 


Testimony Before Pujo Committee on 
Life Companies’ Accounts 
Grossly Inaccurate. 


PRES. PEABODY SHOWS UP ERROR. 


Lawrence Scudder Makes Estimates of 
Growth of Four Companies 
in Future. 
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AGENT'S “FITNESS A “ACTOR 


HE HAS GREAT ‘RESPONSIBILITY. 





Making an Insurance Contract is Often 
Most Important Step Ever Taken 
by Insured. 





The fitmess of the agent is coming to 
be an rmportant factor in life. insurance 
and is daily receiving more and more 
attention on the part of companies and 
State insurance officials. Often the 
making of a “ontract of life insurance 
is the one most important act in the life 
of the insured and the maturity of such 
a contract is very frequently the only 
time when a considerable sum of money 
comes to him or his estate and conse- 
quently the making of the contract is 
a step of the greatest importance to 
him, 

The question of the fitness of the 
agent is discussed by Insurance Coni- 
missioner Herman L. Ekern of Wiscon- 
sin in his latest report, in which he 
pays: 

“A policy of requiring certain quali- 
fications for agents is being generally 
advocated for all lines of insurance. The 
agent handles trust funds. He is the 
direct representative of the company 
with the insured and quite generally the 
insured gets practically all his informa- 


tion, both with rezard to the compan: 
and with regarl to his co from 
the agen He depends upon the agent 
to aid him in deciding upon the form 

ynths that he took the average 
of them as 1e average daily balance 
for the i Their average is substan 
tially identical with the figures given 


n Mr. Scuider’s tables, so that on this 


assumption his figures were the average 


of twelve high-water marks during the 
ear, instead of average daily deposits 
iuring the year 

If this conclusion is correct anid 
should apply to the figures given for 


he other three companies, 
terial reduction in the 
companies’ deposi 
sult from the correction of the fig 

Mr. Scudder’s testimony purported to 
that four great life insurance con- 
New York Life, Equitable, 
Mutual Life and Metropolitan, would 
have, at the present rate of increase, 
assets totaling $4;518,000,000 in 1931. On 
December 31, 1911, Mr. Seudder said 
the to‘al assets of the four. companies 
were $2,138,000,000, divided as follows: 
New York Life, $693,000,000; Mutual 
Life, $587,000,000; Equitable Life, $504,- 
Metropolitan Life, $353,000,000. 

Mr. Scudder estimated the combined 
assets in 1916 as $2.683,000,000; in 1921, 
$3,228,000,000: in 1926, $3,783,000,000; in 
1931, $4,318,000,000. Mr. Scudder’s table 
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of policy which he needs. In most cases 
this decision is shaped almost wholly 
by the agent. Often the insured does 
little but pay the premium, leaving all 
the rest to the agent. 
“Contracts of insurance 
vitally the 
sured. 
is more often than not the largest single 


may affect 


transaction of the insured and runs 
through a longer time than any other 


contract he makes, and is the principal 
provision for dependents left at his 
death. 

“To entrust this work to men who 
have betrayed their trust with other 
companies or who are notoriously siow 
and unsatisfactory in accounting for 
funds handled by them or who jave 
little or no knowledge of the contracts 
they write or how these contracts are 
affected by the conditions in any par- 
ticular case, is an imposition upon the 
public wh» rightfully look to the State 
for protection in regerd to their insur- 


entire property of the in-) 
In life insurance such a cont.‘act | 





ance, 

“Companies do attempt to meet 
provlem. They often find that nmeces-! 
sary information is not at hand. In| 
ctuer cases competition for business 
leaves jittle opportunity or inclination 
to make use of information availabl-. 
In any event, in actual practice, little 
can be done to improve conditions un- 
ean be undertaken through some 
central agency. 


this! 


less it 


“The license issued to the 
while in fact purely a public record of 
authority to act for the company, is gen- 
erally construed by the intending policy- 
holder as a certificate of fitness and 
competency. This impression it is difh- 
cult, if not impossible, to successfully 
counteract. Fair dealing with the pub- 
lic, therefore, demands that the State 
should insist that persons who hold 
vzent’s licenses shall have some degree 
of fitness and qualification for the trans- 
action of the business and that persons 
vho are obviously unfit and unqualified 
should be barred. | 

“The next 
provision for the 
didates for appointment as 


agent, 


legislature should make! 
examination of all can- 
agents , to 


solicit any kind of insurance, such ex- 
aminations to be neld in connection with 
the regular examinations conducted by 


the State Civil Service Commission, on 
questions to be prepared and passed 
upon by an appointive non-salaried 
board, or two or three such boards, 
upon which persons experienced in life, 
casualty and fire insurance should be 
fairly represented. The department of 
insurance should be charged with the 
duty of co-operating with such board 
and performing the necessary clerical 
work. The issue of licenses should be 
confined to persons who are approved 
by such board after examination, and 
such licenses should be subject to re 
vocation in proper cases for misconduct 
or Violation of law. Provision should be 
rade for the continuance of the rights 
of present agents under such regula-! 
tions as shall be fair to them and to 


those thereafter licensed.” \ 
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Great Southern Life 





J. T. SCOTT 


Treasurer 


J. S. RICE 
President 





Insurance ‘Gane 


HOUSTON, TEXAS 
BEGAN BUSINESS NOVEMBER I, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 1912: 


Outstanding insurance 

ae eer $13,000,000.00 
PR chaariad wiewnsee 
Surplus to Policyholders, 994,867.42 
Applications received 

during first five months 

OF 1DER, «0.0006,5. «+++» $4,000,000.00 


R AGENCY CONTRACTS ADDRESS 


0..CARLTON, Vice-Pres., Houston, Tex. 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 
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LEST YOU FORGET 
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MUTUAL LIFE INSURANCE COMPANY 
MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 
LOW RATES 


. And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
CAN YOU BEAT IT? 


ON THE OTHER SIDE 
LIVE AGENCY 
QUICK RESULTS 
EVERY FACILITY FOR 





EXCELLENT DIVIDENDS 


RUSHING BUSINESS 





ST. PAUL BUILDING 
TELEPHONES: 





WILLIAM N. COMPTON, General Agent 


220 BROADWAY, NEW YORK 


6030, 6031, CORTLANDT 
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W. O. JOHNSON, President 


Low Rates 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 


Territory—Liberal Contracts—Write Today for Terms 
THE “ROOKERY,” CHICAGO 


S. W. GOSS, Vice-President 


character and ability can get direct contracts and life renewals 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


High Guarantees 
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PLANS BIG HEALTH REFORMS 


SHOWN IN PRES. JENKINS REPORT 
Life Presidents Association Will 
Operate with Government On 
Vital Statistics. 





Co- 





The Association of Life Insurance 
Presidents will concentrate its endeav- 
ors along health reform lines in a move- 
ment for the enactment and enforce- 
ment of adequate vital statistics regis- 
tration laws in the United States as 
shown by the report of its Health Com- 


mittee, adopted by the association at* 


its recent sixth annual convention. This 
report, which was presented by Chair- 
man F. W. Jenkins, president of the 
Security Mutual Life Insurance Com- 
pany, of Binghamton, N. Y., was not 
given out for publication until this 
week, because further data had to be 
obtained from the United States Census 
Bureau for the completion of a regis- 
tration area map of this country, which 
accompanies the report. 

The work of the association will be 
largely in co-operation with the United 
States Census Bureau, which is advo- 
cating a standard form of registration 
throughout the country, and with the 
constituted authorities of those States 
where there is not adequate registra- 
tion at present. 

The report is signed by all the mem- 
bers of the Health Committee, who. be- 
sides Chairman Jenkins, are as follows: 
J. R. Clark, president, Union Central 
Life Insurance Company, Cincinnati, 
O.; W. F. Dix, secretary, Mutual Life 
Insurance Company, New York city; 
J. L. English, vice-president, - Aetna 
Life Insurance Company, Hartford, 
Conn.; John K. Gore, vice-president 
and actuary, The Prudential Insurance 
Company, Newark, N. J.; Dr. A. 8. 
Knight, medical director, Metropolitan 
Life Insurance Company, New York, 
and Edgar S. Scott, president, Franklin 
Life Insurance Company, Springfield, 
Ill. 

The report, which was unanimously 
adopted by the association, is in part 
as follows: 

“One of the most important and 
world-wide movements of the present 
day is the concerted attack on unclean- 
liness and disease. It is not limited to 
our own country and people; it is di- 
rected against no one disease, but 
against all the ailments which flesh is 
heir to. It is all the more irresistible 
because it comes from so many dif- 
ferent angles. This war is being waged 
with constantly increasing energy. The 
medical profession has worthy allies in 
many other branches of science, in 
philanthropy and among business men 
and business ins‘itutions. 

“Diseases which a few years ago 
constituted well-grounded cause for 
alarm because of their contagious char- 
acter and high mortality, have been 
brought under subjection and practi- 


cally eradicated. Medical science has 
discovered new methods of treating 
still other diseases so as greatly to re- 
duce their severity ard consequent 
high death rate. 

“From a layman’s as well as from an 
economic yiewpoint, the most interest- 
ing and important achievements have 
been the discoveries for the prevention 
of disease. 

“It has been the ambition of this As 
sociation to bear a modest part in this 
great movement and to lend a helping 
hand toward the conservation of 
human life. While the Association is 
not organized primarily for such pur- 
poses, yet every thinking person must 
admit that they have a direct relation- 
ship to the business in which the mem- 
bers of the Association are engaged; 
and consequently are proper subjects 
for tht consideration of the Associa- 
tion itself. 

“Every policyholder is directly inter- 
ested in the actual mortality exper. 
ienced by his Company; and is indi- 
rectly interested in the hygienic con- 
dition of the communities in which all 
the policyholders live, and from which 
future accessions to membership must 
be obtained. 

Hard to Arouse the Public. 
“It is more difficult to get a com- 


munity to make war against some 
disease which, notwithstanding its 
mortality, has been of long standing 


than it is to induce the same people to 
take up arms against an u1common 
disease much less dangerous. One mild 
case of smallpox in an adjoining county 
will cause more alarm than a dozen 
cases of malarial or typhoid fever in 
the immediate community. In many 
places, especially in the South the in- 
habitants appear to be ignorant of the 
fact that they unnecessarily suffer 
severely from malaria and _ other 
diseases incident to improper sewerage 
and impure drinking water; they are 
indignant if told that their mortality 
from such causes is in excess of that 
in similar communities elsewhere. 

“If we can, ty official statistics, con- 
vince any community that it is an un- 
healthful place in which to live, and 
that such fact will be common knowl- 
edge, the local inhabitants will apply 
the remedy. Publicity is the most ef 
fective weapon that can be employed; 
it is a greater agent in any reform 
than mere mandatory legislation. Dr. 
W. S. Rankin, of the State Board of 
Health of North Carolina, forcibly dem- 
onstrated in his address before the 
Section on Demography at Washing- 
ton, the great importance of reliable 
vital statistics in removing unsanitary 
local conditions. Dr. Rankin has con- 
sented to address this meeting, and 
will furnish you such information at 
first hand. 

“Vital statistics kept by 
counties, without regard to standard 
forms making comparisons possible, 
have proven to be unsatisfactory. It 
is common knowledge that well-man- 
aged life insurance companies will not 


cities and 
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Faithful Officer Chosen As Succes- 
sor to Late Cyrus Kirk—C. A. 
Snyder, Secretary. 





Succeeding the late Cyrus Kirk, J. C. 
Cummins, since 1891 secretary of the 
Equitable Life of Iowa, has been chosen 
president of the company, and in this 
there is cause for double congratula- 
tion—for the company because it has 
in its service a man so eminently fitted 
for the presidency of a life insurance 
institution as Mr. Cummins, while the 
new president is to be congratulated 
upon the honor of being selected to 
head the official staff of a company that 


accept risks in sections known to have 
excessive mortality. Every company 
properly spends time and money to de- 
termine in advance those parts of the 
country which have an abnormal death 
rate. Prior investigation is more eco- 
nomical than tke payment of death 
claims on policies imprudently issued. 
Reliable information should be avail- 
able from the public records. 

“Some States have no law requiring 
a registration of vital statistics; in 
other States the laws are inadequate; 
and in still others th? laws so far have 
not been effectively enforced. Atten- 
tion is invited to a map in colors 
printed on the last page of the cover 
of this report. 

“There are sections of the country 
where the people rebel against a pub- 
lic record being made of the births of 
their children, and the deaths of their 
people. They say that they and their 
ancestors never have been compelled 
to furnish such information to a curi- 
ous public, and that they will not do it 
now. 

“The value of accurate vital statistics 
to the fundamental principles underly- 
ing life insurance is too well known to 
require mention even, to this audience. 

“Your committee believes that it is 
within the province and within the 
power of the association materially to 
assist in the passage and enforcement 
of proper laws for the securing of vital 
statistics in the United States, and that 


such work is both tangible and im- 
portant. 
“We believe that the association 


should continue its custom of inviting 
well-known public men and experts to 
give addresses at our annual meetings 
on the different phases of health con- 
servation and hygiene; and that wide 
publicity should be given to the same. 

“We recommend, however, that for 
the present the association give par- 
ticular attention and such assistance 
as lies within its power to the passage 
and enforcement of proper and neces- 
sary laws for the registration, preserva- 
tion, and compilation of vital statistics; 
and that a reasonable sum of money be 
expended for such purposes.” 
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has and now is serving its policy- 
holders so well. 

To fill the vacancy caused by the 
advancement of Mr. Cummins, Charles 
A. Snyder, formerly his assistant, has 
been elected secretary, and Dr. Fred 
L. Wells, assistant medical director, 
has been chosen medical director suc- 
ceeding the late Dr. J. P. Hanawalt. 

The parents of J. C. Cummins were 
among the hardy pioneers who left the 
developed territory in Pennsylvania 
and other Hastern States, and, by set- 
tling in Iowa, aided in giving to that 
State a class of citizens which, for 
sturdy, industrious, progressive and in- 
tellectual qualities are unexcelled by 
those of any other State. The Cum- 
mins family, through its achievements, 
has written its name indelibly, not only 
on the pages dealing with the affairs of 
Iowa, but of the Nation also. United 
States Senator A. B. Cummins—a 
brother of J. C.—served Iowa well as 
its chief executive, and by a large 
faction was considered the strongest 
and most desirable man for the Re 
publican nomination for President of 
the United States at the Chicago con- 
vention. 

J. C. Cummins was born in Greene 
County, Pennsylvania, Jan. 15, 1852, and 
graduated from Washington and Jeffer- 
son College. Following a period of 
study in law he was admitted to the 
bar in Chicago in 1877, later in the 
year taking up the practice in Des 
Moines. In 1882 he organized the 
Security Loan & Trust Co. of that city, 
for the purpose of making loans on 
real estate and, in 1884, became secre- 
tary of the State Fire Ins. Co. of Des 
Moines. 

As secretary 
Iowa, Mr. Cummins, 
President Kirk, had 
motive the best possible service to 
policyholders. No compromise was 
made where duty called in this direc- 
tion. The result shows plainly in the 
annual statements, made from year to 
year, setting forth the record of the 
company’s dealings with the assured. 
That this lofty aim will be continued 
in his new position, there can be no 
question He takes up new duties 
following a well-rounded business ex- 
perience, and as his previous work has 
been that of home office with super- 
vision over the field force, he possesses 
an advantage over many men called - 
upon to head a life Insurance institu- 
tion. 
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Insuring Against Twins. 

The report of the payment by a 
French insurance company of the 
equivalent of $2,000 on a policy covering 
against the “risk” of twins, recalls that 
insurance companies in England in- 
cluded twins among their risks for the 
first time this year. The risk of twins 
is provided against at 5 guineas per 
cent. Another risk is against a son 
being born, thereby prejudicing a third 
person’s title to certain money or 
landed estates. 
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FORREST F. DRYDEN, President 


Incorporated as a Stock Company by the State of New Jersey 


WRITE TO-DAY 


We want capable representatives and have places for them. 


This is your opportunity. 


Write us about an Agency. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Home Office, NEWARK, N. J. 
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REORGANIZATION DELAYED 





AWAITING ACTION OF COURT. 





Lafayette Life Policyholders Protest 
—President Bertram Day Offers 
An Explanation. 





The meéting of the policyholders of 
the Lafayette Life of Lafayette, Ind., 
scheduled for December 20, at which 
it was hoped to secure sufficient votes 
to change the company from a mutual 
to a stock organization with a capital 
of $100,000, was not held, probably due 
to the fact that the handwriting ap- 
peared too visible on the wall. In other 
words, there was a fear that the vote 
would not be as expected by those on 
the inside. 

Another feature 
stood in the way, was a restraining 
order secured by protesting policy- 
holders. A hearing on this temporary 
restraining order will be held before 
Judge Henry H. Vinton of the superior 
spurt on January 3. 

The petitioners for the restraining 
order asserted in their complaint that 
the directors of the Company are at- 
tempting to take possession of the Com- 
pany by incorporating it as a stock 
company, capitalized at $100,000, and 
keeping all the stock themselves. They 
said this would deprive the present 
policyholders of dividends to which they 
are entitled, and that the plan of the 
directors is illegal. The petitioners 
further asserted that if the proposed 
scheme were carried out in accordance 
with the design of the defendants, it 
would work a dissolution of the Com- 
pany, and cause to be distributed all 
the earnings, profits and surpluses of 
the Company among fifteen of the indi- 
vidual defendants named in the com- 
plaint. 

Offer Policyholders 49 Per Cent. 

The explanation of Bertram Day, 
president of the Lafayette Life, as to 
the reasons for desiring the change 
is interesting, especially when con- 
sidered in connection with his attempt 
to secure control of a former institu- 
tion with which he was identified, even 
though this attempt meant disloyalty 
to those who had “given him a show.” 

In his statement as to the need for a 
change in the plan of organization he 
says such a move is necessary to place 
the Company on an equal footing with 
other life insurance companies doing 
business in different States. He says 
the charge made by the six policyhold- 
ers that the directors have attempted 
te seize the stock and deprive the 
policyholders of their rights and prop- 
erty is absurd. He declares that 49 
per cent. of the stock was offered to 
the policyholders and declined by them. 


which doubtless 


Special Contracts a Heavy Load. 

The salesmen of the Company at the 
present time, he says, are handicapped 
in soliciting insurance, this being due 
to the special contract policies issued 
in the early days of the organization. 
These special contract policies have 
been for several years, and still are, 
a heavy load for the Company to bear. 
They make necessary larger premiums 
for participating insurance than other 
companies. It is for the purpose of 
getting rid of this special contract bur- 
den, as far as future business is con- 
cerned, that the Company is proposing 
to take over the insurance of the old 
company and reinsure it in the stock 
company of the same name as the old 
concern, 

He further says that when the change 
is made the Company will be enabled 
to pay a larger dividend on partici- 
pating insurance. The load which the 
special contracts put on the Company 
make it impossible for the Company 
to pay a regular dividend to policy- 
holders equal to the companies which 
are selling participating insurance. 


Companies which have sold special con- 
tract policies, he says, have discriminat- 


ed among their policyholders, and are, 
therefore, not mutual companies. 

The auditor of State, the attorney- 
general and the head of insurance in 
Indiana, Mr. Day says, have all ap- 
proved the plan of the Company to re- 
organize as a stock company and 
eminent actuaries all over the country 
have given expert opinions that this 
step is the only feasible one the Lafay- 
ette Life can take. 

Laments the Mistake. 

The dividends now being paid to 
special contract holders will not go to 
the stockholders, Mr. Day asserts, but 
will continue to go to the holders of 
the special contracts. The only change 
made will be that in all future business 
the policyholders will be relieved of the 
burden of paying the dividends on the 
special contracts. The original terms | 
of the special contract policies are for 
dividends for ten years and if the! 
special contracts are terminated now, 
as far as new business is concerned, 
they will continue to draw dividends 
on seven years’ business, the holders 
losing only the dividends on three years’ 
business, 

Mr. Day says it was a mistake ever 
to have issued the special contract 
policies and the present officers of the 
Company endeavoring to correct the 
error. With the new plan adopted the 
Company will be enabled to do business 
in the State of Illinois, where it is now 
barred on account of the special con- 
tracts. The terms of the special con- 
tracts, he says, will be carried out so 
far as the old company’s business is 
concerned. The auditor of State has 
issued a license to the new company. 





INSURANCE PAID SIFF’S DEBTS. 





Bankrupt Silk Manufacturer Carried | 
$150,000, Which Saved Both Busi- 
ness and Home. 

Nathan Siff, owner of the business of 
Siff & Cohen and also the United Silk 
Manufacturing Co., both of Paterson, 
N. J., failed this summer with liabili- 
ties amounting to $286,525. In Septem- 
ber Siff committed suicide and as he 
carried $150,000 in life insurance, which 
was paid, his estate was able together| 
with such assets as Siff had, to meet 
all debts, save the business and the! 
man’s home for the benefit of his 
family. ‘Siff had offices at 17 Waverly | 
Place, New York City and Judge Holt 
in the local court, this week dismissed 
the petitions in bankruptcy filed by the 

concerns which he had owned. 








AUCTIONS RENEWAL COMMISSIONS | 





Rights of Two Insurance Agents Sold 
by Order of Trustees in | 
Bankruptcy. 





life insurance agents in commissions 


The right, title and interest of two | 
and renewals on business were sold na | 


auction in New York last week by | 
order of the trustees in bankruptcy. | 
One of the agents was Robert M. 


Beckley, general agent, at 271 West 
125th street, New York, on whose ac- 
count $125 was realized and the other 
agent was Milton Berlinger of 31 
Nassau street, New York, whose re- 
newals brought $1,025, 
Northwestern Mutual in Ohio. 

Joseph I. Behling of the Milwaukee | 

office of the Northwestern Mutual Life, 





has been appointed general agent of 
that company for southeastern Ohio 
with headquarters in the Spahr Build- 


ing, Columbus, Ohio. He succeeds the} 
late S. H. Marvin. The Columbus of-} 
fice will handle 25 instead of 16 coun-| 
ties. The new ones added are: Musk- 
ingum, Guernsey, Morgan, Noble, Wash- 
ington, Athens, Meigs, Gailia and 
Monroe. Mr. Behling has been with 
his company for 22 years and will be 
welcomed to the Columbus fold by the| 


local men. The company reports the 
largest single year’s business in its 
history for 1912. 
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Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5,035 or nearly 99% were paid 
within one day after receipt of - Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test— wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 


character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY ‘ ° NEW YORK 








A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 








National Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848, PURELY MUTUAL 
JOSEPH A. DF BOER, President OSMAN D. CLARK, Secresary 


This strong company, with an established reputation for fa + 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend sesles 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 


If interested, send for the Company’s sixty-secoud annual 
report. Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 











| The Best Company To Work For Is One Which 














is making the most rapid progress because, among 

other good points, it grants the most complete 

protection to policyholders through combinations 

of Life insurance, Permanent Disability insur- 

ance, and Weekly Indemity for loss of time. 
For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 
ARTHUR E. CHILDS, President 
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MID-CONTINENT LIFR’S PLANS good will and earnest, reasonable sup- general counsel of the State Life, will 
port of the public. eliver an address before the Indiana 
nue The letter was signed by H. H. Ogden, Asscciation of Life Underwriters, at 
EADY FOR BUSINESS CAMPAIGN. president of the First National Bank; :he Colimbia Club, some evening dur 
D. N. Fink, president of the Commer- g the latter part of January. 
Mu-kogee Company has Strong Advis- cial National Bank; A. C. Trumbo, ' , “ 
. ‘ashier Musk a Mr. C_ffin is a public speaker of ev 
cry Board cf Bankers—Pres. King cashier Muskogee National Barik, and ticnal abilits H ae 
Complimented. H. C. Hoagland, vice-president and © P'cnal ability. he early gave —_ 
as general manager of the Muskogee Light tions cf oraterical talent of a high 
The Mid-Continent Life of Muskogee, & Power Co. c 1are a In his university days he 
: . ' sothipstinsaannihasnitnaatientintiamses yon all the principal college events in 
Ckla., is preparing to open up a big l ' 
aaa . . . +e A that Orator and Executive. hich he participated, including the 
isiness getting campaign no é ses 'r ep-State Oratorical Contest in 1881. 


has secured such an ex- 
cellent fin_necial fcoting. The advisory 
tcurd of bankers who will supervise 
tte financial affairs of the Company | 
«nd who will constitute a voting trust 
to hold the capital stock of the Com- 
pany for the further protection of the 
rolicyholders, have addressed a letter 
to the policyholders and the general 
public attesting to the sound condition 
of the Mid-Continent Life and telling , 
them that the Company is entitled to 
their complete confidence in every way. 

The Mid-Continent already has a 
staff of agents operating in Oklahoma 
and Arkansas but it plans to greatly 
increase this number. The Company 
ras in force $2,195,000 of written in- 
surance. The Company has 670 stock- 


1 e company 


tolders, residents of nine States and 
this number consists of high-grade 
representative business men in their 


respective localities. 
The letter addressed py the advisory 
beard to the public follows: 
‘To the public: 
“We, the undersigned, 
completed an exhaustive 


have recently 


examination 


of the assets and conditions of the | 
Mid-Continent Life Insurance Com- 
pany, of Muskogee, Oklahoma, per- 


scnally and through appraisers selected 





by us, including appraisement of the 
real estate upon which the Company | 
bas first mortgage loans, verification 


ce cash on hand and in banks, and 
after such examination have found the 
Company not only solvent and its’ 
is vestments well secured, but sufficient- 


ly so that we have each purchased 
s‘ock in the Company, and accepteil 


rositions on an advisory board for the 
Company, or making applications for 
rersona] insurance on our own lives, 
snd cheerfully recommend the Company 
and its present management to the in- 


suring public, and generally bespeak 
for the Company a constantly grow- 


ing and satisfactory business. 

‘We hope our friends and acquaint- 
auces will join us in helping the Mid- 
Continent Life grow into one of the 
big financial institutions of Muskogee, 
and indeed the middle west. The Com- 
pany is entitled to the full confidence, 


Chas. F. Coffin, vice-president and ween ‘sentatives of five States 


repr 
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Wm. J. Bryan was president of the In- 
t°r-State Association at the time. On 
his last occasion Mr. Coffin repre- 
ented DePauw University and the 
State cf Indiana. He was the first to 
bring distinction of this kind to this 
great Indiana institution. Although 
his activities have since been directed 
i.long other lines, Mr. Coffin still man- 
ifests his spirit and art of persuasive 
and edifying address There should 


be a full attendance at 
Rough Notes 


this meeting. 








THE SAME BRIGHT STORY! 


Our new business for the 





fi <t teu months of 1912 was fa 


larger than for the same month-~ of 111 Each mouth was a 
gain month. Reasons:—Unexee!l ed policy contracts, satisfying 
dividends, low net cost, ay wuts thet stick, Massachusetts 
prestige, and a nation-wide ;eputation for proper treatment of 
policyholders. 

We occasionally have a g neral ages opening. Good 


opportunities for district agents 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Inst rance Company 
SPRINGFIELD, Mas»*. 








REMEMBER 





Michigan 
State Life 


DETROIT 


FREDERIC APPS - President 


Salary and Commission to 





personal producers in Ohio 





and Michigan. Renewals 





ADDRESS 
HOWARD C. 


Superintenden’ of 


WADE 


Agen a 








The Texas Life Insurance Company 
OF WACO, TEXAS 


Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIFS and LI ERAL 


“A LIFE PENSION FOR YOU” 


A new idea in life insurance that 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 





CONTRACTS 














L. G. FOUSE, President 











HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 
Non-Participating 
and Participating 
NEWEST FORMS 
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DISCUSSES FRATERNAL PLANS 


EKERN’S VIEWS ON OUTLOOK. 








Criticises Some Methods and Shows 
Only Sound Basis in Present 
Annual Report. 





The present condition of fraternal 
insurance and the necessity, for a 
sound basis for this class of.indemnity 
is discussed by Insurance Commis- 
sioner Herman L. Ekern of Wisconsin 
in hig annual report which has just 
been issued. He discusses the methods 
used and points out some matters sub- 
ject to criticism. Speaking of fraternal 
insurance in Wisconsin Commissioner 
Ekern says: 

“Fraternal certificates, to the num- 
ber of 266,500, averaging $1,250 each 
and amounting to over $332,000,009, 
were outstanding in this State at the 
end of 1911. At the same time the 
number of policies outstanding in this 
State in licensed old line companies, 
(excepting industrial) numbered 117,- 
013, amounting to $193,061,762. These 
figures are somewhat increase:! by the 
outstanding policies of companies 
which have withdrawn, but the busi- 
ness of the fraternal societies is still 
the greater, both in number of certifi- 
cates and amount of insurance. 

“Industrial insurance, mostly on the 
weekly payment plan, can hardly be 
compared with either fraternal or or- 
dinary old line insurance. The num- 
ber of such policies outstanding was 
317,967, amounting to $49,327,447. Add- 
ing this to the amount of the ordinary 
old line insurance, the total is still less 
than the amount of insurance in fra- 
ternal societies. 

“Allowing for many cases where two 
or more fraternal certificates are held 
by the same person, it still appears 
that more than one-half of the families 
of the State are dependent, in a great- 
er or less degree, upon fraternal insur- 
ance. 

Demand for Life Insurance. 

“There is a universal demand for life 
insurance. It springs frem motives 
which go to benefit the individual, the 
home and the State. It well serves 
these purposes. More than the benefit 
in money, the individual gains a feel- 
ing of confidence and security; the 
home, stability and assurance of con- 
tinuance; and the State, independent, 
better and happier citizens. with relief 
from care of dependents. 

“The State can undertake nothing 
more important than to aid in making 
it certain that these contracts will be 
sacredly fulfilled. The benefit of such 
work will go to the great mass of the 
people. Taken together. their interests 
are large. Separately, no member can 
afford the time and money needed for 
the investigatio nand protection of his 
rights. There must be a patient and 
painstaking effort to bring about an 
understanding of what must be done 
that death claims may be paid and to 
aid in formulating practicable plans to 
that end. The State exists to meet 
just such problems, and members may 
properly look to it for this service. 

Certificate Obligations. 

“Most of. the fraternal certificates 
have been taken by the members in 
the belief and with the understanding 
ihat they would continue through life 
at or near the rate paid in the begin- 
ning. In addition many certificates 
provide for old age benefits at or near 
age seventy. 

Situation of Societies. 

“Very few societies have adequate 
reserves to carry out their contracts. 
In most societies there is hardly any 
approach to iadequacy on the rates now 
collected. Some collect rates calcu- 
lated upon a recognized table of mor- 
tality and rate of interest at the age 
of entry without having the reserve 
required from the time of entry. Others 
collect the full rate at attained age but 
dissipate the reserve to care for earlier 
and older members. 

“The lesson of the A. O. U. W. and 





Odd Fellows, and more recent failures 
in Wisconsin, indicates what the result 
must be unless the condition upon 
which these operated can be changed. 

“It is first necessary that the true 
situation be recognized. It is then 
necessary that a change be made to a 
proper and adequate plan and that the 
errors of the past in the adoption of 
temporary and inadequate plans be not 
repeated. 

“There nave been many raises in 
rates where those seeking improve- 
ment merely asked for increased con- 
tributions without any definite plans 
as to how such increased contributions 
would assure the future payment of all 
the contracts. Members naturally ob- 
jected where it did not appear that 
such increase was necessaty to pay 
current death claims or that their posi- 
tions would be bettered. 

“In nearly all fraternal societies the 
older men are paying too Jittle to meet 
their shares of the death losses and 
generally have been paying too little 
for years, while the younger members 
who constitute the great mass of mem- 
bers have been and are paying too 
much for the kind of insurance pro- 
vided on the old plans. 


Conditions for Improvement. 


“In any plan for bettering the condi- 
tion of any fraternal society, two 
things must be recognized and must be 
made the basis of any new plans look- 
ing to permancy. There must be con- 
tributed by or for each member each 
year, to meet the death claims of the 
year, an amount proportionate to his 
chance of dying during the year and to 
the society’s loss by such death. This 
immediately does away with deficits or 
drains caused by the fact that the old 
men pay too little, and adjusts all in- 
equalities or discriminations in the 
contributions as between the older and 
younger members. 

“The other essential is 
member’s overpayment, after making 
his contribution to the death claims 
for the year, shall be saved and held 
for his benefit alone. This means that 
no member shall be called on to con- 
tribute too much to the current death 
losses for any year. 

Temporary Increase Wrong. 

“Any increase of rates on any other 
basis is merely increasing the inequal- 
ity between the younger and older 
members and putting off the day when 
there will have to be a final adjust- 
ment or a dissolution. Such a tem- 
porary increase is absolutely wrong in 
that it merely asks the younger mem- 
bers to increase the overpayments for 
which they receive no accounting nor 
probability of benefit to themselves. 

Life Insurance Simple. 

“Life insurance is simple and, strip- 
ped of frills, is easily understood. 
There is no mystery about it nor any 
disagreement as to its principles. 

“Broadly, a contract of life insurance 
is composed of two parts—one the in- 
demnity against the event of death; 
the other a contract for an accumula- 
tion from overpayments and interest. 
Sound insurance may be granted with- 
out the overpayment as well as with 
it. All that is required for sound in- 
surance in any case is that every mem- 
ber shall be required to pay for the 
cost of his insurance for each year 
according to the chance of dying at his 
age that year. If there is no accumu- 
lation, the insurance for which he pays 
is the amount payable at death. If 
there is an accumulation or reserve, 
the insurance for which he pays ig the 
balance remaining after applying the 
accumulation to the amount payable 
at death during the year. 

Savings and Insurance. 

“To illustrate, the effect of an in- 
surance for $1,000 with an accumula- 
tion or reserve is just the same as if 
the member had (1) put into a bank 
each year ‘he part of his payments go- 
ing into the reserve with the under- 
standing that such part accumulate 
with interest at a given rate ordinar- 
ily 4 per cent., to be paid at his death, 


that any 


and (2) had bought with the part of 
his payments used for his cost of in- 
surance, an amount of insurance on 
the current cost step rate plan equal 
to the difference in each year between 
his accumulation in the bank and $1,- 
000. In case of his death in any year 
there would be exactly $1,009 paid his 
beneficiary, which would be the sum of 
the deposit paid by the bank added to 
the reduced amount paid in insurance 
by the society. It would be just the 
same as if he had made both contracts 
in one insurance certificate with the 
society alone. 

“If persons carrying step rate cur- 
rent cost insurance were willing to re- 
duce it each year as the amount of act- 
ual insurance is in fact reduced each 
year on the whole life plan, and were 
able to save for themselves under their 
own Management, the money which 
goes into reserve, there would be no 
complaint against carrying current 
cost insurance and there would be no 
need of life insurance with a reserve 
except as a matter of convenience and 
economy. 


Should be Sound Plans. 


“Insurance, to be sound, merely fe- 
quires that the death claims of each 
year shall be met by each member in 
proportion to his cost of insurance on 
the basis of his chance of dying shown 
by a recognized mortality table, and 
the loss to the society by his death 
during the year after applying his ae 
cumulation to the death claim. No 
matter what the plan of insurance, the 
principle is the same, and in deciding 
upon a plan a member is deciding 
merely whether he will make a greater 
or a smaller overpayment or no over- 
payment at all, and whether he will 
have as a result a greater or a smaller 
reserve to his credit, or no credit at 
all, and whether he will purchase each 
year a lesser or a greater amount of 
insurance indemnity. 

The True Test. 

“The difficulty is not so much to 
know what is a sound plan of insur- 
ance as to show the efrors in many ifi- 
genious plans and schemes which are 
continually being devised in a vain at- 
tempt to overcome the laws of mortal- 
ity and mathematics. Waste of time 
and future disappointment can be 
saved if every plan is tested at the out- 
set as to (1) whether it provides for 
each year for death claims from pres- 
ent or past contributions by each 
member according to his chance of dy- 
ing at his age. on the basis of first ap- 
plying the accumulation from overpay- 
ments and interest to the death claim, 
and (2) whether the resulting accum- 
ulation will carry the insurance to the 
end of the term specified, or will pay 
the benefit at the end of the mortality 
table or at any prior time at -which 
payment is promised in the form of 
an old age or other endowment benefit. 

“If this be done the insurance is 
sound. If not, it is unsound; and no 
plan based on current cost at age of 
entry, new blood, average age, for- 
feitures from lapses, insufficient rates, 
scaling of certificates, reserves in the 
pocket not deducted from the death 
claim, or any other policy, can ever 
be successful.” 





The Smith Family. 





The Northwestern Mutual Life has 
issued since 1857, 9,828 policies to 
6,584 members of the Smith family. 
Included in this number were 40 plain, 
ordinary, every-day John Smiths and 
366 John Smiths who also supported a 
middle initial. The Johns are, however, 
outnumbered by the Williams, of whom 
there are altogether 543. When you 
have occasion to write to the home of:- 
fice about a policy on William Smith, 
it would be well to give the policy 
number. 





The Circuit Court of Tennessee has 
ordered the State license restored to 
S A. Meader, representing the Mutual 
Benefit Life. Meader was charged with 
misrepresentation. 





Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














UNEXCELLED IN 
Favorable Mortality 


—aND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 
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H. §. NOLLEN MAKING CHANGE 


IOWA. 





TO JOIN EQUITABLE OF 





Capable Official to Become Vice-Presi- 
dent—His Work in Reorganization 
of Bankers. 





(Special to Toe EasteRN UNDERWRITER.) 


Des Moines, la., Dec. 24.—Henry S&S. 
Nollen, secretary and director of the 
Bankers Life Company of this city, has 
tendered his resignation to take effect 
early in January, at which time he will 
become identified with tht Equitable 
Life of lowa, also of this city as its vice- 
president. 





The information contained in the 
above dispatch, which was received as 
The Eastern Unierwriter was going 
to press, will come as a surprise to the 
life insurance fraternity of the Central 
Western and Western States, as Mr. 
Nollen has been looked upon as a fix- 
ture with the Bankers Life. 

Henry S. Nollen has been associated 
with the Bankers Life for some twenty 
years, during which time it grew to be 
the greatest and most successful ex- 
ponent of the assessment plan of life 
insurance in existence, the volume of 
business in force approximating half 
a billion. His ability in serving the 
association as auditor, led to his selec- 
tion for the post of assistant secretary 
and while acting in this capacity he 
was honored by a place on its di- 
rectorate—a duty he has fulfilled for 
the past 12 years. 

About ten years ago he was advanced 
to the secretaryship of the organiza- 
tion, a position he has continuously oc- 
cupied up to the present time. 

Many years ago, Mr. Nolien was 


SOUTH CAROLINA AGENTS MEET. 





Mutual Benefit Men Under General 
Agent Mattison Celebrate Splendid 
Year. 





The annual convention cf the South 
Carolina Agents of the Mutual Benefit 
Life Insurance Company was held at 
the Colonial Hotel, in Columbia, S. C., 
on December 6th and 7th. The busi- 
ness sessions of the convention were 
presided over by General Agent M. M. 
Mattison. 

The meeting was one of the most 
successful and enjoyable ever held by 
the agency. Among the special guests 
in attendance were A. A. Drew, super- 
intendent of agencies; William Win- 
ton, assistant superintendent of agen- 
cies; both representing the home office 
of the Company, and M G. Darby, gen- 
eral agent for Florida. R. L. Foreman, 
general agent for Georgia, was on the 
list of guests and speakers, but was 
prevented from being present by a rail- 
road accident which delayed him en 
route. An attractive program had 
been provided by Mr. Mattison, includ- 
ing the following subjects ani speak- 
ers: “The 1913 Special Dividend and 
Other Things,” A. A. Drew; “The His- 
tory and Development of the Mutual 
Benefit Life Insurance Company,” Wil- 
liam Winton; “How and When to Use 
Pressure,” M. G. Darby; “How to Write 
New Business by Conserving Old Busi- 
ness,” M. M. Mattison; “Prepayments,” 
R. L. Foreman; “Company’s Literature, 
Helps, etc.,” W. B. Valentine. 

The gathering was brought to a close 
on Saturday afternoon by a delightful 
luncheon, tendered by M. M. Mattison, 
“to all present.” After-dinner ad- 
dresses were delivered by a number of 
the gentlemen around the board. L. 8S. 
Mattison, agent at Columbia, and a 
brother of the general agent, presided 
as toastmaster, and his opening re- 
marks and those introducing the 
speakers were most original. He 
proved to be as great a success as an 
after-dinner speaker as he has been as 
a life insurance writer, his production 
for the two special campaign months 
above alluded to having been, for May, 
$111,500, and for November, $56,000. 


convinced of the need for a reorganiza- 
tion of the Bankers Life Association 
and the adoption of the legal reserve 
plan of insurance, and from time to 
time he urged his associates to make 
the change. The great success of the 
Bankers did not prevent him from see- 
ing the numberless wrecks strewn 
along the pathway of assessmentism, 
due to the falacious principles upon 
which the system was constructed. He 
knew that to management rather than 
the- plan of operation was due the suc- 
cess achieved and that the time must 
come when even management could 
not save an institution conducted on 
an unsound basis. 

When it was finally decided to make 
the change, the task, one of the great- 
est in the history of insurance was 
borne largely by Mr. Nolien. The of- 
fice became his home; business duties 
supplied his avocation as well as his 
vocation. With the aid of competent 
actuarial counsel a plan of reorganfza- 
tion was provided which not only gave 
security for the future, but recognized 
the obligation due to existing member- 
ships. 

Following this which involved the 
preparation and printing of policy 
forms, literature, etc., came the task 
of satisfying the demands of a host 
of insurance commissioners represent- 
ing the various States in which the as- 
sociation transacted business, and the 
still greater work of changing a staff of 
producers skillet? in the art of selling 
assessment insurance to conform with 
the new order of business. 

How well this work was accomplished 
is best understood when it is said 
there was no conflict with either State 
department or field force; nor has the 
company experienced the windfall of 
lapses predicted generally. 

The brunt of the burden in this great 
undertaking was borne by Henry S. 
Nollen. He will enter the service of 
the Equitable of Iowa with an ex- 
perience which ranks him among the 
leading executives, and President Cum- 
mins is to be congratulated upon hav- 
ing secured him as an associate officer. 





AGENT WHO IS AFRAID TO BEGIN. 





A Talk With the Man Who Has His 
Contract and License, But Writes 
No Policies. 





There are agents who have the full 
equipment to write $100,000 of life in- 
surance a year but who as a matter of 
fact and record, have never written 8} 
policy. It scarcely seems possible that! 
an agent should sign a contract as repre | 
sentative of a company, receive his 
license, and still, after weeks, yes, | 
months, never try to write a policy. | 
Many men have tried and failed—or | 
thought they had failed—and many more 
have written a little business and not 
been satisfied. These we can under-| 
stand, but the man who wants to and 
won’t try is a curous problem. Does 
he deserve consideration? The follow- 
ing interesting letter addressed to the 
agent who is afraid to begin appeared 
in “Field Notes” of the Northwestern 
Mutual Life: 

“Our records show that you signed an 
agent’s contract several months ago and 
that a State license was obtained for 
you as required by law. But our records 
also show that you have done no busi- 
ness. While it is true that very little 
business will come unsolicited to any 
agent, however well known, yet it is 
little short of impossible that even de- 
sultory agency talk with casual ac 
quaintances should in the space of four 
months have failed to open the way 
to one application. Hence we must in- 
fer that you have not tried. Surely if 
you knew your neighbor desired to in- 
sure you would not fail to ask him the 
questions in Part I. Is it common sense 
to assume that your neighbor does not 
wish to sign an application? How do 
you know he does not? How can you 


find out more easily than by asking 
him? Isn't it your trouble in a nutshell 
that you haven’t asked your neighbor 





and your neighbor’s neighbor? Shorn of 
its details that is all there is to success- 
ful agency work. Of course it takes | 
courage to begin, -just about as much 
and about the same kind of courage as 
it takes to plunge into a pool of cold 
water. Is it lack of courage that holds | 
you back or aren’t you interested in life | 
insurance work? If you merely dread! 
the cold water, there are ways of over- | 
coming that obstacle. Consider that 
you are not alone in the work. There 
are about five thousand other North | 
western agents who either are or have 
been up against the same thing. Most | 
of them have taken the plunge and it} 
didn’t hurt them any. In fact those! 
who have gone in heels over head, as | 
they meant business, like it, and are re- 
spected members of their communities, | 
earning a good living and enjoying a| 
degree of independence shared by very | 
few in other occupations. There doesn’t | 
exist a more independent individual than | 
the man who has shown that he has the) 
courage to go out and write life insur- 
ance. 

“If, however, your inactivity since 
you signed your contract is due to lack 
of interest, the distance between you| 
and success is greater. You are just) 
where you started. You may be ac-| 
quainted with all of the best argu-| 
ments for iife insurance, yet they will! 
leave your heart cold if you lack the} 
human interest. There are two mo- 
tives that make for success in this} 
work. That you need the money, is a} 
perfectly respectable motive and if you} 
can sell life insurance your fortune is) 
as good as made. But the men who! 
become really big in life insurance are! 
those who see the work we are try-| 
ing to do, the homes to guard, the 
lives to save, and who are for it. The 
soldier fighting for a just cause, the 
missionary who bids farewell to am- 
bition and submits himself to expatria- 
tion and hardship, the teacher imbued 
with the ideals of his profession, offer 
no finer figure of a man than he who 
takes up this work and forces success 
because he has a vision of its great- 
ness and desires to help in this way to 
lay the foundation for a better world 
with a bigger race of people tn it.” 








The Metropolitan Life is sending out 
a beautiful card printed in colors with 
a reproduction of the home office and 
also the ‘holiday greetings of the offi- 
cers. 








THE 
FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1912..... $58,440,118.63 
Liabilities............... 63,858,811.66 
De redess ccvecdcoas 4,681,306.98 





Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE 
DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 


Tne Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE €0. 
OF PITTSBURGH * 


WRITE FOR INFORMATION. 





























BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 


If unattached 





will be submitted. 


Liberal Contracts to Productive Agents 


and interested, kindly give 


us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


W. D. WYMAN, President 


W. S. WELD, Superintendent of Agencies 








Insurance in Force 
Over $14,000,000 


Write the Home 


Increase in Surplus in 
Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 
who can produce the business 


Office at Once 








Uf interested, take 
the matter up with 





STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, Rome, Georgia 


Head Office 











“HINTS TO BUSINESS GETTERS 


Which is the _ better 


Seeing method in soliciting, to 
a Few talk to a great many 
or Many. and depend on getting 


results on the basis of 
numbers, or to see only those who are 
known to be favorable prospects? It 
would probably be wrong to make a 
definite answer one way or the other 
to the question, so much depends 
on the agent and the conditions. Some 
men will succeed one way and some 
with the other. But if we look at it 
from the standpoint of some fixed prin- 
ciple, we are able to form a conclusion 
with a basis of truth. 

Take for instance, the principle of 
conservation. If your method includes 
the idea of always conserving time and 
energy, you will not foliow the plan of 
soliciting indiscriminately. Thar 
method of necessity involves great 
losses of time and energy. As one life 
underwriter said recently: 

“I don’t believe the number of 
people you talk to cuts any figure. It 
is the number of men you talk to un- 
der right circumstances. I believe that 
as a general rule the battle is either 
won or lost on the first interview. I 
believe that 95 per cent. of my busi- 
ness is written on the first interview. 
I try to meet the prospect uncer the 
right conditions. I try to have him 
bring up the subject. Some of you say 
that this is a difficult thing to bring 
about. It is; but I do it whenever I 
see there is a possible chance of do- 
ing it.” 

* a a 


One of the most inspir- 

Finding ing things is to meet a 
Satisfaction man who throws around 
in Your Work. his work a fine fervor of 
deep purpose, who 

seems to ennoble the ordinary busi- 


ness transactions. There are such men’ 


and they make the “grind’” seem fine 
and worthy. There are perhaps more 
men of this kind in life insurance than 
in any other field of effor: and the 
reason is not hard to find. Life insur- 
ance inspires and gives to the success- 
ful just that satisfied feeling of accom- 
plishment. Vice-presiden: Stevens of 
the Illinois Life touches on the same 
thing when he says. 

“In most occupations to which men 
devote their lives, be these in the 
sciences or in commercial enterprises, 
the controlling impulse is self-better- 
ment. This may be in the direction of 
opulency or in the possession of knowl- 
edge, but to surpass other men would 
seem to be their dominating motive. 

“There are very few pursuits in 
which it is possible to combine self 
interests with philanthropy. One of 
these is the soliciting of life insurance. 
Every commission earned is the result 
of a benefaction done to another. 
Sometimes this is accomplished with 
difficulty and in the face of almost in- 
surmountable opposition. 

“The average  well-disposed man 
Strives, and commendably so. after a 
-competeney, even wealth, but at the 
same time wants to contribute to some 
form of charity. The life insurance 
solicitar in gratifying his desire for 
the first, involuntari!y accomplishes 
the latter. This fact places his pro- 
fession, for such in effect it really is, 
above and beyond the catezory of mer- 
cantile endeavors and relegates it to 
the higher and nobler piain of phil- 
anthropy. 

“This truth should be a source of 
great encouragement, aye and of in- 
spiration too, for every man who sells 
life insurauce for a_ livelihood. It 
should not excite egotism, but rather 
a spirit of consecration; consecration 
to the work which, though it earns him 
his living, exerts untold, and in some 
cases unexpected benefits to his fel- 
lowmen. 


“Some time ago, the general agent 
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of a certain life insurance company 
was talking informally to a body of 
solicitors. He possessed great powers 
for inciting enthusiasm. His utter- 
ances went home, to use a familiar ex- 
pression, with sledgehammer thrusts, 
so that his hearers were aroused to 
outbursts of emotion. 


“On one occasion he recited an epi- 


sode in his own experience which pro- 
duced in the minds of those to whom 
he was speaking a zeal for the per- 
formance of their life-work that little 
else could have accomplished. 

“He said that it was his wont, when 
depressed about the successful out- 
come of his vocation, to resort to a 
certain orphan asylum at the hour of 
noon. Leaning against the iron rail 
enclosing the playground, he would 
await the outpouring of the little ones 
for recess. At the sight of so many 
fatherless and motherless children he 
was moved to offer up a silent prayer 
that he might be given the power so 
to advance the service he was render- 


ing the public in selling life insurance, ' 


that in course of time such institutions 
would be wholly unnecessary.” 
* ¢ s 
It does seem superfluous 
Some on first thought to give, 
Reasons in this day, fundamental 
Why. reasons why a man 
should carry life insur- 
ance. But, after all, it is the funda- 
mental reason that has the big punch 
in it and it is the fundamental reason 
that furnishes the impulse that moves 
men to insure. For instance, it is 
trite to say that the average man’s 
earning power is his greatest asset. 
Yet it is the great fundamental on 
which many other reasons rest. 


A man takes out life insurance for! 


the protection of his wife and family. 
True, but the evident need for this pro- 
tection is uncertainty cf his continued 
earning power and is really the basic 
reason. Frank Williams, of the Mis- 
souri State Life in discussing funda- 
mental reasons said recently: 

“One reason why men should carry 
life insurance which is applicable to 
all men is that their earning powers 
are their greatest assets. and what 
property they may have accumulated 
merely represents the savings or divi- 


dends they have declared on their man- | 


agement. There is not a dollar of 
wealth but represents some person’s or 
persons’ labor or management, and ali 
real wealth is merely condensed labor 
or management. Money is a medium of 
exchange—a certificate of possession 
of values—each and every one of which 
is the result of labor or management. 
Leprive a man of his ability to labor 
and manage, and you take away his 
capital and leave a very large percent- 
age of men dependent upon their rela- 
tives for maintenance, or objects of 
charity. Deprive a man’s estate of his 
labor and management—which must 
necessarily follow when he dies—and 
you cut his estate half in two; taking 
the more productive part and. in many 
instances, leaving an estate badly en- 
cumbered with indebtedness. 

“Hence, every man should insure his 
life, for at least two purposes: 

“First, for kis own protecticn as an 
absolute guarantee against the mis- 
takes of life, that he may absolutely 
know that when old age and gray hairs 
overtake him he will have a compe- 
tency to take care of himself during 
his declining days 

“Second, for the protection of his 
business interests and his family, for 
fear he may die during his productive 
period, which would result in a heavy 


loss to hig business interests and his 


family. 

“If you possessed a_ building, the 
rental of which was your only source 
of income—if every dollar of all your 
worldly possessicns were savings from 
the rent you received from that build- 
ing. Would you not under those condi- 








SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE. T. DEXTER, 2d Vice-President 


New York, N. Y. 





34 Nassau Street - - - 3 














Life Insurance and Texas 


Texas has more than four million people, made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
field men to tell them about the Southland Life. Address- 


JAS. A. STEPHENSON, President DALLAS, TEXAS 











FEDERAL LIFE 


Insurance in Force - . - $20,000,000.00 
| Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conncetions. 


! interested addre 
tt tnveresteg 46° ISAAC MILLER HAMILTON, President 
CHICAGO 
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Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 
all its records ae in excellent shaj e. 

“The treatment of policy-holders bas been fair and «quitalle 
and claims have been promptly paid. Evidences are wt lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 
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FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office 
President National Life Bldx., € hicazo 

THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance a e solicited as Field Representatives for this Company 
There are feW companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy outracts are the most 
attractive issued 

Address all communications to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COW PANY 





The Emblem of Sound Insurance 











Georgia Life Insurance Company 
‘OF MACON, GA. 


' W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings 'n bothBranches fer PRODUCERS 


; Address M. Y Manley. Superintendent of Agencies 
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tions insure that building? Most cer- 
tainly you would! 

“Is not that building represented in 
your management? 

“Is it not true that every dollar of 
your present possessions are the direct 
result of your management? 

“Is it not your management which is 
providing for your family? 

-“Is it not your management which 
has purchased every cemfort, provided 
for all the necessities and most of the 
pleasures which you and your family 
enjoy at present and have enjoyed in 
the past? 

“Is not your management the most 
valuable asset of your entire posss- 
sions? 

“From a financial standpoint—elimin- 
ating all sentiment—not considering 
the affection you and your family have 
for each other—not taking you into 
consideration at all, but just looking to 
the welfare of your fami!y—would it 
not be‘better for your family that you 
lose every dollar of your property and 
have your management spared than 
lose your management and have your 
property spared? 

“Your management is a very valuable 
asset, and in event of your death dur- 
ing your productive period your estate 
sustains a terrible loss. 

“The only proper way to protect that 
management is through a policy of old 
line life insurance. If, during your pro- 
ductive period, you will adopt a sav- 
ings system and carry a policy of life 
insurance, your policy will, in later 
years, return you all your money, with 
interest. It will support and care for 
you during your declining years. And 
when you come to die, it is the best 
weapon of defense that you can place 
in the hands of your wife and babies. 
Your policy of life insurance will stay 
and fight their battles when all your 
other friends have forsaken your loved 
ones. A policy of old line life insur- 
ance will serve as your banker and 
endorser while you are producing—it 
will be your support when your pro- 
ductive days are over—and it will be 
a true friend and protector to your 
wife and babies when you are dead 
and gone.” 

* * 

When you are here or 
there to see a certain man 

Wholesale about life insurance, and 

Business. he is out, or not ready, 

your time and labor are 
lost so far as he is concerned, and off 
you go on another chase, while another 
agent with life, health, accident and lia- 
bility insurance calls on that same 
man, and has proportionately greater 
chances to make his time and labor 
productive of results. It requires no 
more capital to go into the who'esale 
than remain in the retail business of 
insurance. By better organization that 
agent made good. He continued on 
where you stopped short. A little 
more initiative, method and activity, 
produces great results when you can 
supply many needs.—Travelers Record. 

* * * 


Doing a 


Getting men who have 

Getting the necessary qualities 

Good for developing into suc- 
Agents. eessful agents is one of 
the hardest and most im- 
portant tasks of the general agent and 
also the home office. All kinds of 
methods are used, or rather there are 
all kinds of opinions as to what makes 
the best agent. Some managers pre- 
fer green men so that they may train 
them along a definite line and give 
them the point of view of the company 
that they are to represent. Other man- 
agers regard this educational work as 
too slow and elementary and for them 
the only agents are those who have 
made good with other companies. 

Some interesting experiences in se- 
curing men were rec'ted by Paul Alex- 
ander, of the Fidelity Mutuai Life at 
Albany, N. Y. 

“I believe that the most important 
thing is to secure a man who possesses 
personality, integrity and enthusiasm. 
If he possess these three qualifications, 





TRE EASTERN 


and you possess ability as a life eT} 
ance underwriter, the rest will be easy. | 
My method has been to secure men of 
that type, not from other life compa- 
lies, but simply raw material, and I 
hive been very successful along this 
line. The trouble is, we have had too 
many ‘one-man’ agencies. 


_ “With the assistance of the Head Of. | 
fice we started a plar in New York 
city of developing an _ organization! 
mostly from raw material. We now 
have an agency force in New York of 
seven men. Five of these have had, 
«bsolutely no experience in the life in- 
surance business. Two of them had 
some experience, and we find the lead- | 
er of the New York office the latest | 
recruit in the agency. A satisfied man| 
with another company, especially if he | 
has a good renewal income, will not| 
make a change, and with the man who} 
is willing to make a change, there is 
generally something wrong. However, 
we have been very fortunate with the 
few men we have secured from other 
companies, 

“In a certain territory in New York, 
one of our examiners recommended a| 


young man, but this young man felt | | 


that the comnany he represented was| 
the best on earth. I admired him for 
his attitude, but I could not secure his 
services under any condition until I} 
met him in competition. The prospec- 
tive applicant was a personal friend of | 
his. I said to this prospect, ‘I realize| 
that, everything being equal, | am go-| 
ing to lose this application, but if I! 
can show that the Fidelity contract is; 
superior, what are you going to do! 
about it?’ He replied, ‘If you can show 
me that your contract is better, then! 
I want your contract.’ I secured thaf 
application for $5,099, and as a result 
of it, the agent was convinced and 
signed the contract.” 





$6,250,090 IN BONUSES. 


Netropolitan Life Directors Make Rec- 
ord Voluntary Distribution to 
Policyholders. 





The Metropolitan Life Insurance Co 
will distribute among its policyholders 
during 1913 in voluntary bonuses the 
sum of $6,250,000. 

This great distribution was decided 
upon at a meeting of the company’s 
directors held on Tuesday and consti 
tutes the greatest single Christmas gift 
ever distributed. Of this sum $2,000,000 
will be a mortuary distribution. 





METROPOLITAN MEN MEET 





Surerintendents in Metropolitan Terri- 
tory Hold Annual Gathering 
and Banquet. 

The Superintendents Association of 
ihe Metropolitan Life, made up of the 
superintendents in the Metropolitan 
territory, held its annual meeting and 
banquet at the Hotel Knickerbocker, 
New York city, last week. The 
gathering was marked by a royal good 
time and the usual Metropolitan enthu- 
siasm. The following officers were 
elected for the ensuing year: 

George A. Weigel, president; Abraham 
Levy, vice-president; Charles B. Weller, 
secretary; Thomas W. Ridgway, treas- 
urer. 

Among the company men who were 
guests at the banquet were: Vice- 
President Haley Fiske; Frederick H 
Xcker, treasurer; William J. Tulley, 
general solicitor; James V. Barry, as- 
sistant secretary; James P. Bradley, 
supt. of agencies; Edw. O. Wieters, 
asst. mer. claim & inv. div.; Ethelbert 
W. Elliott, supervisor; Thomas A. 
Lynn, supervisor; John R. Harris, or- 
dinary department; George H. Gaston, 
second vice-president; Frank O. Ayres, 
fourth vice-president: Walter Stabler, 
comptroller; James S. Roberts, secre- 
tary; Augustus S. Knight, medical 
director; wee K. Frankel, assistant 
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THE 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 


526 per day in Number of Claims Paid. 


6,432 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$128,468.73 per day in Increase of 
Assets. 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN President 








J. G. WALKER, President W. L. T. ROGERSON, 2nd Vice-President 
T. WM. PEMBERTON, Ist Vice-President E. D. HARRIS, Secretary 


The Life Insurance Cc mpany of Virginia 


ORGANIZED 1871 
Home Office - - RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
rhe PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 

Assets. _— December 31,1911..... 
liabilities... jecteatiaihienaelest Bocomber 21. tor: is 
Capital and Surp lus. LIER Tee December 31, 1911 Bical . _1,403,681.91 
Jnsurance in Fore December 31, 1911....... . 98,499,874.00 
Total Payments >a *Poiie yhok Jers since Organization..................... 11,859,251.74 


INDUSTRIAL INSURANCE 


$7,372,967.24 
5,975,285.33 








CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for afew additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. FOLLMAN EVANS, President Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 











secretary; Jacob Chadeayne, mgr. inter. tion yourself. If the policyholder 
branch; Luther B. Little, mrg. pub. wants to miss a week, be surprised at 
div.; Alexander C. Campbell, supervisor; his suggestion of such an idea. 
Earl J. Adams, audit division; Ezio De Always be punctual in your calls, 80 
Angelis, Supervisor; J. M. Steinacher, that the people will be able to teil 
supervisor ordinary department. the time of day by your coming, and 
_ vou will find this will help you 
COLLECTION OF THE DEBIT. materially. Do not hurry over your 
cebit, as if you were trying to see 
Did you ever sit down and study how quickly you could finish your day’s 
hew to make a success of collecting work. Talk insurance in some houses 
debit? In the first place, you must each day and make a special thing of 
have a system. Pick out the chronics, finding out if every one in the house 
and in the majority of these cases you carries insurance. Ask the people if 
will find that a certain day will suit they understand their contracts, and if 
them best. When you have these they do not, take time to explain them. 
special calls mapped out, begin to You will find on nearly every debit 
study your people. Do not go at them people who are paying odd amounts 
with a rush and ask for big things of premium, such as 27 cents or 44 
at first; knowing as much as possible cents. Here is a fine chance to get 
?bout the business and home condi- adcditional business, by suggesting that 
tions, talk tactfully and earnestly, and the insured make the premium even 
intimate that your own money. 
dependent in a measure upon To be a successful insurance man, 
prompt payment of premiums. vou must be ambitious. Set a mark 
Conduct yourself so that the policy- for yourself and keep pegging away 
holder will feel friendly toward you. until you reach it. If you are success- 
Have this good feeling such that the fu! in writing fifty cents a day and 
insured will not try to take advantage still have time left, try to double the 
of it in putting off the payment of amount.—W. Walters in The Prudential 
premiums. Always govern the situa- Record. 





success is 


their 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasure: . 
The address of the officers is the ofj.ce 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15. cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 








The Eastern Underwriter 
| wishes to convey to all of its 
friends, patrons and readers, 
the compliments of the season. 





PAYING A BANKRUPT’S DEBTS. 





The daily papers recently contained 
a news item under this or similar head- 
lines: “Life Imsurance Pays Bank- 
rupt’s Debts.” Because of the Luman 
interest in the incident, it was given 
wide publicity and doubtless is being 
cited as showing the great benefits of 
life insurance. 

The benefits in this case were, in- 
deed, almost incalculable, for the 
amount of the man’s life insurance was 
$150,000 and this sum saved both 
his business and his home, leaving 
his family in complete protection for 
the future, whereas, living, he was 
bankrupt and they must lose every- 
thing. 

The papers mentioned, as merely in- 
cidental, the fact that in order to mate- 
rialize on his life insurance the man 
committed suicide. 

Here was a man in the prime of life 
and presumably in excellent health. He 
had very probably many years of life 
ahead of him. Without regard to any 
basis of mortality or assumed expec- 
tancy on which the insurance com- 
panies entered into contracts with him 
to pay indemnity at the time of his 
death, he undertook to bring these con- 
tracts to maturity. 

As reprehensible as this phase of the 
matter is, it is even worse when it is 
taken into consideration that the action 
of that policyholder amounted to un- 
loading his debts on the insurance 
companies. 

One hundred and fifty thousand dol- 
lars is considerable money to pay out 
to one policyholder, and it is easy to 
be seen that if a great many policyhold- 
ers bad their lives insured for one 
hundred and fifty thousand dollars and 


then committed suicide, it might close 
thé doors of some life insurance com- 


panies. 

Many times the companies have been 
moved to protest against the number 
of claims growing out of suicide. 


It 


should not be possible for a man carry- 
ing one hundred and fifty thousand 
dollars in life insurance or any other 
amount, to bring this to maturity at his 
will and pleasure. It is a gross in- 
justice to the insuring public who, of 
course, pays this cost ultimately. Any 
considerable amount of this fraudulent 
practice must necessarily increase the 
cost of life insurance or at least pre- 
vent additional benefits being added to 
policies by reason of the increase in 
the payments. Public opinion should 
be set against the payment of a bank- 
rupt’s debts by life insurance com- 
panies, Such a liability was never as- 
sumed by the companies and it is con- 
trary to the principles of life insur- 
ance indemnity. 


A NEW POLICY CONTRACT. 





A vigorous publicity campaign in 
favor of revising the New York stand- 
ard form of fire insurance policy is 
being waged by William E. Ellison a 
prominent attorney of this city, and 
the strong probabilities are that legis- 
lation upon the subject will be at- 
tempted in the Empire State after Jan- 
uary 1. 

The contention of Mr. Ellison is that 
the present form of contract is in- 
tricate, many of its clauses being cap- 
able of widely different construction, 
and have been so construed by the 
courts. 

He contends that the form could be 
greatly simplified in accord with mod- 
ern business and underwriting usage, 
and the conduct of the insurance busi- 
ness greatly facilitated thereby. 

In his opinions Mr. Ellison has the 
backing of a number of influential 
merchants and not a few underwriters 
of prominence. 


On the other hand, the great major- 
ity of insurance men favor letting well 
enough alone. They contenj that the 
standard policy was drawn by a com- 
petent body after extended investiga- 
tion and deliberation, and that practi- 
cally every important condition has 
been passed upon by a court of com- 
petent jurisdiction. To change the con- 
tract, they hold, would simply mean 
traveling the round of the courts again, 
a proceeding that is to be avoided at 
all hazards. 





A Money-Making Branch of State 
Government. 





By Dec. 31, 1912, the Ohio Insurance 
Department will have collected and 
turned into the State Treasury approx- 
imately $1,387,900. Of this amount all 
but $1,750 has already been collected 
and turned over to the State. During 
November, $1,171,033.91 was collected, 
2% per cent. of the gross premiums 
collected in the State by foreign com- 
panies being paid during the month. 
Of the total amount of taxes levied on 
insurance companies in 1912, $71,199.- 
21 goes to the support of the State Fire 
Marshal’s Office, being a % per cent. 
tax on all fire premiums collected in 
the State by stock fire and mutual 
companies. 





Alabama State Agents. 





The Globe and Rutgers Fire, of New 
York city, has appointed McDavid, 
Meyer, Goldman & Terry, of Birming- 
ham, its State agents for Alabama. 


RAILROAD CASUALTY RECORD 


TERRIBLE TOLL OF DEATH SHOWN 








10,585. Killed on Steam Railroads in 
Year—One Employe out of Every 
Twelve Injured. 





A report on steam railroad casualties 
for the year ending June 30, 1912, has 
been made py the Interstate Com- 
merce Commission and the figures 
show the terrible toll in death by this 
one means of travel. The total number 
of casualties on steam roads during 
the year ended June 30, was 180,123. 
Of this number 10,585 represents the 
number of persons killed and 169,538 
the number injured. These figures in- 
dicate an increase of 189 in the num- 
ber of persons killed and 19,379 in the 
number injured, as compared with re 
turns for the year 1911 

The total number of casualties in- 
cludes 92,763 casualties to employes, 
400 being killed and 92,363 injured, re- 
ported as “industrial accidents,” which 
term embraces accidents to employes 
in and around shops,,on boats, wharves, 
at stations, at freight houses and en- 
gine houses, and such accidents as do 
not occur in connection with the move- 
ment of locomotives or cars on rails. 

The figures for the year under review 
show that of the number killed 3,635 
were employes, 318 passengers and 6,- 
632 represent other persons trespass- 
ing and not trespassing, showing an in- 
crease of 33 in the total number of 
employes killed, a decrease of 28 in 
the number of passengers killed, and 
an increase in the total number of per- 
sons killed other than employes and 
passengers. Of persons killed other 
than passengers and employes 5,434, or 
82 per cent. of the total, were tres- 
passing at the time of the accidents. 


Of the employes killed, trainmen in 
road service sustained the greater 
number of fatalities. 

Out of a total of 2,920 employes 


killed while on duty, 1,182, or 40 per 
cent., were trainmen in road service. 
The number of persons killed in 
train accidents during the months of 
April, May and June, 1912, was 148 
and the injured 3,294. Accidents of 
other kinds, including those sustained 
by employes while at work, by passen- 
gers getting on and off cars, by per- 
sons at highway crossings, by persons 
doing business at stations, ete, by 
trespassers and others. bring up the 


total number of casualties, excluding 
“industrial” accidents, to 19,846, of 
whom 2,302 were killed and 17,544 in- 
jured. 


Out of a total of 8,215 derailments 
1,877 were due to defects of roadway 
and 3,847 were due to defects of equip- 
ment. This shows an increase of 652 
in the number of derailments due to 
defects of roadway, and i,023 in the 
number due to defects in equipment, 
when comparison is made with the re- 
turns for the year 1911. 

The most fruitful causes of fatali- 
ties and injuries are indicated by the 
large number of casualties from being 
struck or run over by locomotives or 
cars. The total number of persons 
killed in accidents involving train 
operation was 10,185. Of the number 
killed 6,782 or 66 per cent were struck 
or run over by engines cr cars and 
1,782 or 17 per cent. were killed in get. 
ting on or off and by falling from en- 
gines and cars. The number of em- 
ployes as reportcd by carriers in con- 
nection with their morthly reports of 
accidents gives a total of 1,729,144, be- 
ing 81,111 greater than the number 
correspondingly reported for 1911. 

During the year ended June 30, 1912, 
there was one employe killed to every 
476 employed, and one employe injured 
to every 12 employed, as compared 
with 458 in the number employed and 
one killed and 13 in the number em- 
ployed to one injured for the corre- 
sponding period of 1911. 





OF PERSONAL INTEREST 











The selection of J. C. Cummins as 
president of the Equitable Life of Iowa 
was logical and commendable. For 
twenty-one years, next to his family 
his pride has been centered in this 
sterling institution and its future. He 
has rendered and will continue to ren- 
der a good account of the stewardship 
entrusted to him Men of his caliber 
add dignity to any business or profes- 
sion. Unemotional and not easily 
swayed, Mr. Cummins weighs care- 
fully important matters coming undér 
his consideration, and if he should err, 
it will be on the side of safety. He 
possesses a lovable disposition and is 
held in high esteem by the fraternfty 
of Des Moines. Any time he may have 
to spend in recreation he uses on the 
golf course, and as a golfer he is as 
successful as in business—ranking 
among the leaders. 





President Henry Clay King of the 
Mid-Continent Life of Muskogee, Okla., 
who proved himself a good financier 
as well as a good executive in swing- 
ing the Mid-Continental Life up on its 
present footing in the short time that 
he has been its head, was formerly a 
resident of San Antonio, Texas, where 
he was regarded as one of the greatest 
town builders in that city. Just prior 
to his departure from San Antonio the 
Real Estate Exchange Bureau of the 
Chamber of Commerce gave him a 
banquet at which resolutions were 
passed expressing the deep regret of 
the citizens of San Antonio at the loss 
of Mr. King and congratulating Mus- 
kogee on securing him as one of the 
men to help build this city. Mr. King, 
formerly in the banking business, has 
made insurance a specialty, making a 
record of more than $4,000,000 worth 
of business annually in his department 
and has a record of more than 18 years 
in the insurance business. “The Mus- 
kogee Press” recently said of him: 
“One of the most important financial 
transactions in the history of this city 
is that featured in to-day’s issue wt 
The Press and the consummation of 
his plans after weeks of patient work 
stamps Mr, H. C. King as the right 
man in the right place at the head 
of one of the greatest financial institu- 
tions in the Southwest.” 





Conservation Commissioner &. E. Rit- 
tenhouse, of the Equitable Life Assur- 
ance Society of U. S., will deliver an ad- 
dress at the meeting of the American 
Association for the Advancement of 
Science in Cleveland on January 3, upon 
the subject of “The Upward Trend of 
Mortality in Middle Life and Old Age.” 





Home Office General Agent. 

The Insurance Company of North 
America has called John Kramer to 
Philadelphia, to become home office 
general agent. Mr. Kramer at present 
covers Eastern Pennsylvania for the 
Company. 





Resigns Massachusetts State Connection 





S. H. Wolfe, of New York city, has 
resigned as consulting actuary of the 
Massachusetts Employes’ Insurance As- 
sociation. 





President T. C. Grant, of the Vulcan 
Fire of Oakland, Cal., is in New York 
State studying ccnditions here with a 
view to entering his company in the 
State. 





Herbert C. Thistleton, general man- 
ager of the London Guarantee & Acci- 
dent is on the ocean bound for New 
York. 
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CHERISH MEMORY OF M. O. BROWN 





Eastern Union Adopts Resolutions on 
Death of Westchester Fire’s 
Vice-President. 





At the recent meeting of the Pastern 


Union the foliowing resolutions on the 
death of M. O. Brown, vice-president of 
the Westchester Fire Insurance Com- 
pany were unanimously adopted: 

“Resolved, That we, the members of 
the Eastern Union of Fire Underwrit- 
ers, have learned with deep regret of 
the death of our beloved fellow mem- 
ber, Morell O. Brown. We cherish his 
memory and pay it a tribute of respect 
and affection. Mr. Brown’s experience 
and sagacity made him a valuable busi- 
ness associate and his counsel was 
sought in matters of first importance to 
the fire insurance companies. 

“He gave freely of his time to work 
for the common good and the members 
of this union acknowledge with appre- 
ciation their indebtedness to his ability 
and judgment. In his death we recog- 
nize a distinct loss to the fire insurance 
business of the country and feel that 
there has been taken from us a friend 
whose sterling virtues and kindly per- 
sonal traits endeared him to all. 

“We express our sincere sympathy 
with his family in their great affliction. 

“Resolved, That these resolutions be 
recorded in the minutes of the Eastern 
Union and that a suitably engrossed 
copy thereof be sent to Mr. Brown’s 
children.” 

Mr. Brown was a strong figure in the 
fire underwriting world and his counsel 
will be sadly missed in future. Of a 
retiring disposition his abilities were 
not generally known to company man- 
agers until a couple of years ago when 
the Westchester which had previously 
been a non-association office, joined the 
Bastern Union. In solving the intricate 
problems confronting the reorganization 
of that association Mr. Brown bore a 
leading part, and was soon placed upon 
the most important committees. His 
judgment was keen, deliberate and well 
poised. In reviewing a subject he 
weighed it from every standpoint and 
when his decision was rendered it was 
seldom at fault. The late vice-president 
of the Westchester loomed large from 
every angle, and the business of fire in- 
surance is much the poorer because of 
his death. 





TROUBLE AT CINCINNATI. 





Suspension of Agency Firm From 
Board Membership May have Im- 
portant Sequel. 





Although willing to pay the $50 fine 
imposed upon them for cutting a rate 
upon a mercantile risk, the Cincinnati, 
Ohio, firm of Earls and Johansing re- 
fused to cancel the challenged policy, 


and its suspension from local board 
membership followed. It is intimated 
that the firm will maintain its present 
position and that any attempt at dis- 
ciplining it may lead to serious conse- 
quences. 





ACUTE STAGE PASSED. 





Trouble Among Albany Local Agents 
in Fair Way of Satisfactory 
Settlement. 





Albany, N. Y., Dec. 23.—While Rose 
and Kiernan, the leading local agency 
firm of this city, have not yet with- 
drawn their resignation as members of 
the Albany Board of Fire Underwriters, 
which they offered several months ago 
its acceptance has not been pressed, 
and the trouble which induced its fil- 
ing, ds in a fair way of being satis- 
factorily adjusted. 

One of the smaller agencies was con- 
victed of violating the board rule gov- 
erning brokers, 2nd was penalized the 
stipulated sum. The amount was not 
paid nor was appeal taken within the 
required period. The office did how- 
ever, cease the practice which called 
for the fine’s imposition, and the ex- 
ecutive committee recommended that 
it be privileged to take appeal, even 
though the time limit allowed for such 
action had expired. 

For a time it was feared that the 
resignation of Rose and Kiernan would 
be followed by that of others offices, 
but all danger of this is now felt to 
be passed, and the general impression 
is that a satisfactory settlement of 
the trouble will soon be had. 


LOSSES IN BUFFALO. 
Record for 1912 Shows Decided Im- 
provement Upon That for 
Past Year. 





The 32d annual report of the Buffalo 
fire department shows that the depart- 
ment during the last fiscal year respond- 
ed to 1,969 alarms, an increase of 244 
over the preceding fiscal year. Notwith- 
standing the increase in the number of 
alarms the losses from fire were lower 
by 41 per cent. than those of the pre- 
ceding year, while the cost of maintain- 
ing the department was increased by 
seventeen per cent. 

The report shows among other things 
the following: Losses on buildings, 
$300,746.53; contents, $417,321.45; total, 
$718,007.98; expenditures of department, 
$1,052,519.36. The total losses for the 
preceding fiscal year were $1,218,617.54. 

The fiscal year ends June 30th each 
year. Next year’s report will not be 
so favorable, as between June 30th and 
October 31st last nearly 900 alarms were 
responded to and the losses by fire aur- 
ing that period aggregated $305,923.27, 
nearly one half as much as the total 
losses for the last fiscal year. 


PULLMAN PALACE CAR LINE. 





Insurance Upon Eastern Properties 
Now Placed by New York City 
Brokerage Firm. 





Chicago, Dec. 23rd.—While Fred 8. 
James & Company, of this city still con- 
tinue to place the large western prop- 
erties of the Pullman Palace Car Com- 
pany and the railway lines affiliated 
therewith, the Eastern business of the 
corporation is being handled by the New 
York city brokerage firm of Ream, 
Ives and Wrightson. Mr. Ream the 
senior member cf the firm is a son of 
Norman B. Ream, the prominent finan- 
cier who is a director of the Pullman 
Company and a score or more of other 
railway and industrial properties. 

Under the James management the 
fixed properties of the Pullman Com- 
pany were insured largely in the Na- 
tional Fire through that Company’s 
local representatives, and this policy 
is being continued in the west. The 
liability of the Pullman Corporation in 
the east, it is understood is carried in 
considerable degree by the Hartford 
Fire. 


CLOSES WESTERN DEPT. OFFICE. 





Vice-Pres. Whitlock to Handle Western 
Field From Home Office of Glens 
Falls. 





The western department office of the 
Glens Falls Insurance Co. in Chicago, 
will be closed. This action is co-in- 
cident with the election of J. L. Whit- 
lock as second vice-president of the 
company. Mr. Whitlock who has been 
western manager of the Glenns Falls for 
many years, will continue to supervise 
the western field from the home office 
of the company in Glens Falls, N. Y. 
The removal wil! be made May 1 next. 
In a letter to the agents reporting to 
the western department, Second Vice- 
president Whitlock says: 

“We thought you might be interested 
in a quotation from a telegram re- 
ceived by the undersigned yesterday, 
from the Glens Falls Insurance Com- 
pany. Here you have it: ‘You were 
unanimously lected Second Vice-pres- 
ident this morning.’ 

“We will also conéinue as manager 
of the western department, no change 
in the conduct of the business what- 
ever, other than that on and after May 
1st next, we will operate th2 depart- 
ment from Glens Falls New York. 

“We will be located in the Com- 
pany’s new fireproof constructed office 
building. The building, in point of con- 
struction, is 2 veritable safety deposit 
vault, where the Company's records 
will be immune from any visit of the 
fire-fiend, which is a matter of great 
importance to our patrons and agents. 
The main floor of the building has 16,- 
000 square feet, which will provide 
spacious quarters for both the western 
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department and the Company’s general 
business. The building is five stories 
in height, equipped with beth freight 
and passenger elevators, thus provid- 
ing for expansion of the Company's 
business for a half century or more. 
For the present the upper floors will 
be rented for general office purposes. 

“The furniture and fittings of the 
office will be entirely of steel and the 
office will be equipped with every 
known device for quick and economical 
despatch of business. 

“The fact of our operating the west- 
ern department office from Glens Falls 
will not, in the least interfere with 
our always .prompt and careful atten- 


tion to our gent’s inquiries When 
ever you have any matters requiring 
immediate attention, use the day, or 


night letter system of one of the tele- 
graph companies. Our special agents’ 
headquarters will be the same as here- 
tofore and they will be always in close 
touch with you. The facilities of our 
new office, for quick despatch of busi- 
ness, will be so complete that your af- 
fairs will always receive immediate at- 
tention. We wish you to feel as free 
as always in writing us fully concern- 
ing any matters in which you feel that 
Wwe can be of help to you.” 





DIVIDED AS TO FUTURE POLICIES. 





Reinsurance of German of Indiana 
Caused by Inability of its Manage- 
ment to Agree. 





The reinsurance of the German Fire, 
of Indianapolis in the National Fire. of 
Hartford, was due solely to the inabil- 
ity of its management to agree upon a 
future policy for the Company. Cer- 
tain of its officers held that the only 


salvation for the institution was to 
broaden its field of operations, while 
others contended that such a course 


would prove suicidal ard that the only 
Sane method was to follow along the 
ultra conservative lines that had been 
persued in the past. Wholly unable to 
agree in the matter, reinsurance was 
determined upon, tenders being invited 
from the National, Continental and the 


Firemen’s of Newark The business 
was peculiarly inviting and commanded 
a high figure. The National is to be 


congratulated upon securing it 





FIRE PREVENTION ENGINEER. 





Philadelphia Commission Secures Ser- 
vices of an Expert—Wil! Plan to 
Reduce Fire Hazard. 





A fire prevention engineer has been 
engaged by the Fire Prevention Com- 
mission of Philadelphia, and the work 
of reducing the fire hazard of the city 
will go along systematically Mayor 
Blankenburg feels that the Commission 
can accomplish a great deal of good, 


and is rendering it every possible aid 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





U. $. Cash Assets, Dec, 31, 1910 $13,784,520.57 
4,48 1,988.60 
3,239,491.00 
1,427,296.00 
1,051,543.00 


Supls, - - - = 
Losses Pald by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


aiiedatanat 


Liverpool 


am London 
am Globe 
Insurance Zo. 
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REVISION OF STANDARD FORM 


SUME POINTS NEEDING CHANGE. 





William B. Ellison Discusses Features 
That he Considers Subject to 
Criticism. 





Discussion of the need for revision 
iu the standard torm of fire policy is 


continuing with increasing interest. 
William B. Ellison, the insurance 
attorney, who has been quoted by 


several of the daily papers on the sub- 
ject says: ; 
“The inability of insurance companies 
to secure an unprejudiced hearing be- 
iore a jury is of momentous importance, 
because under the forms used there are 
so many vital questions that must 
necessarily be submitted to a Jury and 


cannot be uecided by the presiding 
juage as questions of law. For instance, 
the clauses relative to automatic 
sprinklers and fire alarms, where the 

imposed on the insured is 


obligation in 
simply to ‘use due diligence to main- 
tain them in good working order. What 
is ‘due diligence’ is purely a question 
oi fact, and if there is any evidence 
whatever tending to show the exercise 
ot even the least care on the part of 
the insured the whole question of dili- 
eence must be submitted to the jury. 
“In this connection I recall a case 
where a month before the fire a ‘special 
for one of the companies on the risk 
in question visited the factory insured 
ang found the city water shut off, and 
walking out of the building into 
‘an interior court was able to see the 
sunshine through the staves of the 
tank on the roof. At this time but one 
question interested the ‘special and 
tt ut was the distance fo the nearest 
telegraph office. He immediately wired 
his company and it immedjately can- 
celled its policy. Less than a month 
thereafter there was a fire and a total 
oss. The facts showed quite clearly 
to the adjusters for the companies 1n- 
terested that there had been an abso- 
lute want of effort to maintain the 
sprinkler system with which the build- 
and defenses were 


on 


equipped 


ing was ) 
made on that ground to the actions 
brought on the policies. At the trial 


two employes of the water department 
testified that on the day of the fire the 
city water was and had for a long time 
been entirely shut off; six firemen, in- 
cluding one chief, testified to being in 
almost every part of the building and 
that there was absolutely no discharge 
of water from the sprinkler heads; one 
of the firemen testified that as the fire 
progressed and for fear that the tank 


might fall through and hurt the men 
who were working below he went up 
on the roof and chopped a hole in the 
tank for the purpose of letting off the 
water, when he found that it was en- 
tirely empty and that the light of the 
fire could be dstinctly seen through the 
open spaces between the staves; ex- 
perts from the company that had 
equipped the plant with ‘sprinkers’ tes 
tified that immediately after the fire 
dry rust was found in many of the 
‘heads’ that had been ‘fused’ and that 
no water had passed through them; 
and in addition to all this it was shown 
that all through the cellar the drain 
valves of the system were opened and 
rusted fast and that undoubtedly long 


before the fire all of the water had been 


drained off. 


Some Difficult Questions. 

“In the face of this testimony an 
employe of the insured was called, and 
he testified that the day before the fire 
he had observed the tank to be full of 





water, and that he had always kept it 
well filled, getting, as he claimed, a 
supply of water from a pipe that tapped 
an adjacent canal, from which the 
water had been pumped, In this case 


every fact and circumstance clearly sus 
tained the contention of the companies 
but the court submitted the case to the 
jury, who promptly found a verdict for 
the plantiff in the full amount. It 
seems to me under such circumstances 


| 


THE EASTERN UNDERWRITER 





the requirement of ‘due diligence’ offers 
little protection to the insurer. 

‘ “T couid give you scores of instances 
that arise under present forms, where 
issues of fact might be created by rea- 
son of conflicts in testimony, all of 
Which must, under our law be submitted 
to a jury. But another of real im- 
portance now occurs to my mind, and 
that is the question of the value of the 
property damaged. 1 know of no sub- 
ject over which opinions may be more 
divergent than over the value of any 
given article, and the question of value 
is for the jury, Some may have in their 
minds that the danger of this situation 


is largely ameliorated by the provisions ‘ 


calling for an ‘appraisal.’ This would 
be so were it not that under a very re- 
cent decision of our Court of Appeals 
it has ‘become a very easy matter to set 
aside an award and recover such loss 
as a jury may care to award, and all 
that relief may be obtained in one 
action. Such an action was Bradshaw 
vs. Agricultural Insurance Company, re- 
ported in 137 N. Y., Court of Appeals 
Reports, at page 137, where it was hel 
substantially that the company’s ad- 
juster must be entirely free from in- 
terest or bias and so conduct himseif 
as to eliminate entirely the suspicion 
that he represents his company or is 
acting in any way other than that 
which might be termed ‘judicial.’ 

“In the case juct cited two questions 
were sent to the jury, namely: Was 
the appraiser for the company disinter- 
terested and what was the actual 
amount of the loss? In submitting the 
question the jury was charged that the 
difference between the award and what 
the jury should find te be the actual 
Gamage, if great, was in itself some 
evidence of the interest of bias charged 


against the company’s appraiser. Nat- 
urally, under these conditions, the jury 


found a sum as damages larg ly in ex- 
cess of that awarded by the appraisers, 


and it naturally followed in the 
minds of the jury that the company’s 
appraiser must have been and was in- 
terested and biased. Thi. decision is 
of the highest court of record of this 
State, and so long as it continues to 
be the law of the State, an award by 


appraisers is of little value. 
What the Law Holds. 

“And now let us leave the 
the jury room and step into 
light of the law, as construed 
judicial mind—preésumed to 
from prejudice even as against 
surance corporation. 
“Certain. rules of 


realm of 
the cold 

by the 
be free 
an in- 


construction have 


. 
been laid down by the courts as applic- 
able to an insurance policy and one of 
the most important is: 

“*That every condition and provision 
in an insurance policy susceptible tu 
two interpretations must be strongly 
construed against the insurer.’ 

“The reason usually urged for the 
application of the rule in question 
“tated in the recent decision in the 
case of Matthews vs. American Cen- 
tral Insurance Company, 154 N. Y. 
Court of Appeals Reports, page 449, 
where the court said: 

“*The policy, although of standard 
form, was prepared by insurers, who 
are presumed to have had their own 
interests primari'y in view, and hence 
when the meaning is doubtful, it 
should be construed most favorably to 
the insured, who had nothing to do 
with the preparation thereof.’ 

“Prior to 1886, when our present 
form of policy was made obligatory by 
law and when each company issued 
its own form of contract, certaintly it 
was just to say that under such cir- 
cumstances doubtful clauses should be 
construed strictly against the insurer; 
but since that form of contract has re- 
eeived legislative sanction and now 
bears the same force and effect of any 
statute, knowledge of which every man 
is presumed to have, it may seem to 
you that the reason for the rule has 
died and that the rule itself should in 
consequence fall. Nevertheless the 
rule still lives and its application by 
the courts is constant, so that without 
regard to what was the intent of those 
who prepared our form of policy its 
terms may not be in the least degree 
amplified by implication. 

“T have in mind at the moment that 
provision which read as follows: 

“*This entire policy unless _ other- 
wise provided by agreement indorsed 
hereon or added hereto shall be void 

* * * if with the knowledge of 
the insured foreclosure proceedings be 
commenced or notice given of the sale 
of any of the property covered by this 
policy by virtue of any mortgage or 
trust deed.’ 

“It will be observed that the words 
used are ‘if with the knowledge of the 
insured foreclosure proceedings be 
commenced;’ and our courts have held 
that the pendency of foreclosure pro- 
ceedings at the time when the policy 
was issued doe: not violate the pro- 
vision just quoted, construing the 
words used to proceedings commenced 
in the future and not embracing pro- 
ceedings that might then be pending. 
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“It might not be a violent presump- 
tion to assume that foreclosure pro- 
ceedings pending at the time of the is- 
suance of the policy would be at least 
as dangerous to the insurer as those 
subsequently commenced, and that our 
form of policy as prepared, having in 
mind that the language used was suffi- 
cient to cover any foreclosure proceed- 
ings that might be then pending or 
thereafter commenced without the con- 
sent of the insurer. Still, applying 
the strict rule of construction above re- 
ferred to, the actual pendency of fore- 
closure proceedings at the inception of 
the contract does not violate it.” 

“That the present policy imperative- 
ly requires revision is well evidenced 
by the fact that the courts themselves 
have not been able to agree upon the 
construction to be given to many of 
its provisions. 

“The Court of Appeals of this State, 
ili the case of Wood vs. American Fire 
Insurance Company, reported in volume 


149, at page 382, has laid down the 
rule as follows: 
‘*That general agents of an insur- 


ance company may waive stipulations 
and provisions contained in the policy 
with respect to the conditions upon 
which it shall have inception and go 
into operation as a contract between 
the parties by delivering it with knowl- 
edge of all the facts and receiving the 
premium has long been settled. * * * 

““The principle is not a new one and 
it has not been shaken by any de- 
cisions of this court made since the 
adoption of the standard form. 

Waivers by the Agent. 

““The restrictions mentioned in the 
contract upon the power of the agent 
to waive any condition unless done in 
a particular manner cannot be deemed 
to apply to those conditions which re- 
late to the inception of the contract 
when it appears that the agent has de- 
livered it and received the premiums 
with full knowledge of the actual 
situation.’ 

“The United States 
reached a conclusion quite in conflict 
with that reached in the Wood case. 
In the case just cited the Supreme Court 
of the United States states the law in 
the State of New York to be as above 
quoted, but refuses to follow the de- 
cisions of our Court of Appeals in that 
regard. We are. therefore, confronted 
with the proposition that in an action 
brought in the courts of this State 
notice to the agent of a condition ex- 
isting that would avoid the policy estops 
the insurer from setting the same up 
as a defense, while in an action brought 
in any of tne United States courts the 
policy is avoided notwithstanding such 
knowledge. Of course the United 
States Supreme Court is not controlled 
by the decisions of this State nor are 
our Courts controlled by the Federal 
Court, unless some Federal question is 
involved. 

“Another provision of the standard 
policy has, I think, been given a con- 
struction inconsistent with its language 
and its intent. I refer to the provision 
that enables the insurer to effect a 
cancellation of the policy. Ag you 
know, it is as follows: 

““This policy shall be cancelled at 
any time at the request of the insured 
or by the company by giving five days’ 
notice of such cancellation. If this 
policy shall be cancelled as hereinbe- 
fore provided * * * the unearned 
portion shall be returned on surrender 
of this policy.’ 

“The Court of Appeals of this State 
in the case of Tisdell vs. the New 
Hampshire Fire Insurance Company, 
reported in 155 N. Y. Court of Appeals 
Reports, at page 163, has construed the 
foregoing provision to require not only 
that the insurer shall give the five 
days’ notice of cancellation, but also, 
in order to effect such cancellation, 
there must be an actual refund or 
tender of the unearned premium, 

“The learned court cites with ap- 
parent approval the case of Van Valken- 
burg vs. Lenox Fire Insurance Com- 
pany 51, Court of Appeals Reports, 465, 
and says, referring to that case: 

“In that case it was necessary for 


Supreme Court 
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the defendant under its contract of in- 
surance with the plaintiff either to re- 
fund or tender the unearned premiums 
in addition to giving a notice of can- 
cellation in order to terminate. the 
policy. It claimed before the court that 
its notice that the unearned premium 
would be returned to him satisfied its 
obligation in that respect, but the 
court held that holding the amount of 
the premium subject to the call of the 
insured was insufficient. The company 
was bound to seek him out and tender 
to him the whole amount due.’ 

“If, as it appears, the Tisdell case 
was decided on the strength of the Van 
Valkenburg case, then with due defer- 
ence to the prevailing opinion in the 
former case, I am constrained to think 
that the radical difference in the 
language of the policy in question in 
the Van Valkenburg case from that of 
the standard form which was the sub- 
ject of construction in the Tisdell case 
was overlooked. 

The Van Valkenburg Case. 

“In the Van Valkenburg case the pro- 
vision was as follows: 

““The insurance may also be at any 
time terminated at the option of the 
company, on giving notice to the effect 
and refunding a ratable proportion of 
the premium for the unexpired term of 
the policy.’ 

“Under this form two things were 
made necessary, namely, the giving of 
the notice and the refunding of the un- 
earned premium. But under the pro- 
visions contained in the standard form, 
two things are equally clear, namely, 
that the company may effect cancella- 
tion by giving five days’ notice of its 
intention to cancel, and thereupon the 
insured may recover the unearned pre- 
mium upon surrendering his policy. 

“The Appellate Division of the 
Supreme Court of this State, in the 
First Department, in the case of Backus 
vs. the Exchange Fire Insurance Com- 
pany of the City of New York, 26 Ap- 
pellate Division, 91, I think, has sus- 
tained the construction I have placed 
on the provision in question. The sylla- 
bus to the Backus case, and it is borne 
out by the opinion of Mr. Justice Ingra- 
ham, which is concurred in by Van 
Brunt, P. J., and Justices Barrett, Pat- 
terson and McLaughlin, reads as fol- 
lows: 

“‘While a policy of fire insurance 
provides that the insurer may cancel it 
upon five days’ notice to the insured, 
and that, if it be so canceled, any un- 
earned portion of the premium actually 
paid shall be returned to the insured 
upon the surrender of the policy, an 
actual and formal tender of the un- 
earned premium at the time of the 
service of the notice is not essential to 
a cancellation of the policy on its part 
where the notice states that such un- 
earned premium will be paid when the 
surrender is made.’ 

“TI can but feel that the construction 
placed on the cancellation provision by 
the Appellate Division in this depart- 
ment is more in accord with the 
language contained in the provision it- 
self, and if I am correctly informed is 
strictly in accord with the interest of 
the parties who prepared the standard 
policy. The fact, however, remains 
that the Tisdell case until the Court of 
Appeals of this State reconsiders the 
question, is the controlling authority, 
and what was intended to be effected 
by the standard policy has been made 
inoperative by the construction placed 
upon the clause in question by our high- 
est court of record, 

“Then there is the clause contained 
in the standard policy limiting the 
time within which an action may be 
begun. Of late our courts have been 
considering this provision, and among 
other things have established a clear 
distinction between a policy of insur- 
ance and a policy of reinsuranee. 

“Prior to 1886, when the companies 
were at liberty to write their own 
forms, using such provisions and con- 
ditions as appeared to them to be wise, 
the ordinary provision as I recall it 
was that the action should be begun 
within twelve months next after the 
‘loss.’ A long line of authorities con- 
strued the word ‘loss’ in this regard 
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to mean 
sustained became payable; that is, if 
the insured had sixty days within 
which to render his proofs of loss and 
availed himself of the full time, and 
thereafter the insurer had sixty days 
more within which to pay, the twelve 
months began to run with the expira- 
tion of the second sixty days. The in- 
surer under the circumstances referred 
to would have in reality sixteen months 


the time when the damages; 


within which to meet the claim made | 


under the policy. 
Change In Actions at Law. 
“All of this was, however, changed 
by the language used in the form now 
prescribed by law, wherein it is ex- 


pressly. provided that no action shall | 


be maintained unless the same be com- 
menced within twelve months 
after the fire, and this provision has 
been unequivocally sustained 


next | 


in the| 


case of King vs. the Watertown Fire | 


Insurance Company, 47, Hun, page 1, | 


and in the still later case of Mathews 
vs. the American Central Insurance 
Company, 9 Appellate Division, page 
339; affirmed in the Court of Appeals 
of this State in 154 New York Court 
of Appeals Reports, page 449. 

“Our courts have, however, construed 
this provision in conjunction with 
section 399 of the Code of Civil Pro- 
cedure of this State, which provides: 

“*An attempt to commence an action 
in a court of record is equivalent to 
the commencement thereof against each 
defendant within the meaning of each 
provision of this act, which limits the 
time for commencing an action, when 
the summons is delivered, with the 
intent that it shall be actually served, 
to the Sheriff * * * But in order to 
entitle a plaintiff to the benefit of this 
section the delivery of the summons 
to an officer must be followed, within 
sixty days after the expiration of the 
time limited for the actual commence- 
ment of the action, by personal service 
thereof upon the defendant.’ 

“In the case of Gough vs. McFall, 
reported in volume 31 of the Appellate 
Division of the Supreme Court of this 
State, at page 578, the court unani- 
mously held that the section of the 
code just quoted was applicable to an 
action under a fire insurance policy. 

“The force and effect of this decision 
is that if just before the expiration 
of the twelve months next after the 
fire the claimant deliver the summons 
te the Sheriff for service, he may have 
sixty days’ additional time within 
which to effect service of his papers. 

To the same effect is the case of 
Hamilton vs. the Royal Insurance Com- 
pany, 156 New York Court of Appeals, 
page 327. 

Further Rulings on Time Limit. 

“And in addition to the above it has 
been held in the case of Austin vs. 
Niagara Fire Insurance Company, re- 
ported in volume 16 of the Reports of 
the Appellate Division of our Supreme 
Court, at page 86, as follows: 

“*Provisions contained in a policy of 
fire insurance that an action thereon 
must be commenced “within twelve 
months next after the fire,” and that 
the sum for which the insurer is liable 
is payable sixty days after “ascertain- 
ment, estimate and satisfactory proof 
of the loss has been received” by the 
insurer, “including the award by the 
appraisers when the appraisal has been 
required,” are not a bar to an action 
upon such policy brought some fifteen 
months after the fire and about a month 
after the expiration of the sixty days 
after the close of the appraisal, where 
the delay has resulted from a demand 
of the insurer for proofs of loss, other 
than those tendered by the insured in 
compliance with the requirements of 
the policy and from the dilatory action 
of the appraisers. 

“‘Both parties are in such case re- 
sponsible for the acts of the appraisers 
and umpire who are the agents of both.’ 

“Quite recently an attempt was made 
by a reinsuring company under a ‘form’ 
attached to the standard policy and 
made part thereof to apply the twelve 
months’ provision to losses sustained 
by the reinsured. In the form ap- 
pended to the standard. policy in ques- 
tion there was no reference to a time 
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limit within which an action thereunder | 
could be commenced, so that the form 
and policy taken tevether did literally 
provide that svc: :n action should be 
begun within twelve months next after 
the fire, and the reinsuring company 
sought to enforce this provision 
against the reinsured. 
Case Involving Re-Insurance. 
“The action in question is that of 
the Insurance Company of Pennsylvania 
vs. Telfair, as receiver, etc., and was 
tried before the late Justice McAdam 
ot the Suppreme Court in this city, 
and is reported in No. 27 Miscellaneous 
Reports, at page 247. In delivering this 
decision, the learned justice said: 
“‘Reinsurance in respect of property 
is a contract of indemnity between the 
original and collateral insurer, by 
which the first is indemnified in whole 
or in part by the latter as to the risk 
he has undertaken in respect of the 
subject insured. (Biddle on Ins., Sec. 
379.) The contract is to be construed 
liberally, and where two interpreta- 


us 


tions equally fair may be given, that 
which gives the greatest indemnity 
will prevail. (May on Ins., Sec. 174.) 


In Jackson vs. St. Paul F. & M. Ins. Co., 
supra, the blank form of policy used 
for the reinsurance was that of the 
ordinary policy of insurance, and con- 
tained the conditions that no action 
could be maintained thereon until after 
an award made as specified, tixing the 
amount of the claim, nor unless com 
menced within twelve months after the 
loss, and it was held that these condi 
tions were not applicable to the con- 
tract of reinsurance, and plaintiff's 
right to recover was unaffected there- 
by. (See also Mayor vs. Hamilton Fire 
Ins. Co., 39 N. Y:, 45; Hay vs. Star Fire 
Ins. Co., 77 id., 236; Steen vs. Niagara 
Fire Ins. Co., 89 id., 315.) These cases 
seem to put that interpretation upon 
the contract respecting the operation 
of the limitations imposed as to com- 
mencing aciions against the reinsured, 
which best accords with the principles 
of substantial justice, having in view 
the fundamental idea that the under 
taking of the reinsurer is one of in- 
demnity for the protec‘ion of the orig 
inal insurer.’ 

“The same principle 
the case of Aiker vs. 
by Justice Russell of the Supreme 
Court of this State. The Alker case 
was also an action brought on a rein 
surance contract appended to the ordi 


was applied in 
Rhoads, decided 


nary standard policy, and an unsuc- 
cessful effort was made to apply the 


twelve months’ provision. 
“There is one question that 
under our form of policy that bas been 
the subject of contention in almost 
every State of the Union and that is 
the provision that reqvires the render 
ing of ‘proofs of loss’ within sixty 
days next after fire. All sorts of 
meanings have been given to the word 
‘render,’ but at ‘ast in this State the 
question has been set at rest in the re 
cent case of Peabody vs. Satterlee, 166 
N. Y. Court of Appeals Reports, at 
page 174, in which case it is distinctly 
held that the insured could not delay 
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until the sixtieth day and then mail 
his proofs of loss under conditions that 
in the ordinary course of th? mail the 
same would not be received until after 
the expiration of that time In the case 
just cited the court said: 

“*The depositing of the proofs of loss 
in the mail at Buffalo on the sixtieth 
day after the fire occurred cannot be 
held to be a compliance with the pro- 
visions of the policy.’ 

Retention of Proofs of Loss. * 

“This decision undoubtedly appeals 
to reason, because if the insured en- 
trusts his proofs of loss ‘to the car- 
riage of the mails he assumes all risk 
of their being lost or of their failing 
to reach their destination within the 
prescribed time. The burden of per- 
formance is on the insured, while the 
company has no responsibility in the 
matter. The question of ways and 
means is one alone for the former to 
consider.’ 

“The much mocted question of what, 
if anything, is waived by the simple 
retention of the proofs of loss when 
rendered is now pretty thoroughly 
settled by authority in this State at 
any rate, and the conclusion seemingly 
reached is that nothing is waived by 
such retention except defects in the 
proofs themselves; that is, that the 
proofs do not contain the information 
called for by the policy. Indeed, it has 
been held that proofs of loss received 
s0 late as not to enable the insurer to 
return the same with his objections 
and afford the insured an opportunity 
to render new proofs within the sixty 
days could not be construed to be a 
waiver of even the defects in the proofs 
themselves, the theory of the law be- 
ing that there is an obligation on the 
part of the insurer to return the proofs 
promptly so that the insured might 
remedy any objections made by the in- 
surer; but if the insured so delay the 
rendering of his proofs as to disable 
the insurer from returning the same in 
time to have them corrected or rem- 
edied, the fault 1s that of the insured 
and the insurer should not be deemed 
to have waived any of his rights. 

“The Court cf Appeals in the recent 
case of the Gibson Electric Company 
vs. Liverpool, London and Globe Insur- 
159 N. Y. 


ance Company, reported in 

Court of Appeals Reports, at page 418, 
stated the rule relative to waiver to be 
as follows: 

‘The insured must have been mis- 
led by some act of the insurer, or it 
must, after knowledge of the breach, 
have done something which could only 
be done by virtue of the policy, or 


have required something of the insured 
which he was bound to do only under 


a valid policy, or have exercised a 
right which it had only by virtue of 
such policy. Such an estoppel or 


waiver must be established by the per- 
son claiming it, by a preponderance of 
evidence, and neither an estoppel nor 
a waiver of the breach of a_conditfon 
after forfeiture can be inferred from 
mere silence or inaction.’” 





Rescind Rate Advance. 





At the most recent meeting of the 
Boston Board of Fire Underwriters the 
15 per cent. rate advance on storage 
warehouses made in consequence of the 
San Francisco conflagration, was re- 
secinded. At the same time it was de- 
creed that members must not exceed 
20 per cent. commission upon risks 
located in the Metropolitan District. 





Estimates Springfield, Mass., Loss at 


$200,000. 





Springfield, Mass., local agents esti- 
mate the loss upon the Wason Car 
Company of their city, burned early last 
week, at $200,000. The insurance car- 
ried totals $425,000. 





W. H. Pruden of Pittsfield, has been 
appointed stamp 
County, 


clerk for Berkshire 
Mass. 
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PROMOTING TWO COMPANIES. 





Frank L. Smart Prime Mover in Organ- 
izing Conservation Fire and United 
Owners Fire of Iilinois. 





Two fire insurance companies, the 
Conservation Fire and the United 
Owners Fire, of Illinois, are being pro- 
moted by the Conservation and United 
Owners Funding Company of Spring- 
field, which latter concern has an 
authorized capital of $2,000,000. The 
oificers of the funding company are 
Alfred Booth, president; C. L. Hand- 
shay, first vice-president; Ralph N. 
3aker, second vice-president; W. B. 
Jess, secretary; James W. Gullett, treas- 
urer. 

The active figure in the promotion 
ic Frank L. Smart, the former general 
manager of the Security Life of Amer- 
ica, when that Company was located at 
Philadelphia. 





FORMS ITS OWN INSURANCE CO. 





Orient Steam Navagation Co. of Lon- 
don, to Start Orient Underwriting 
Fund with $500,000. 





The directors of the Orient Steam 
Navagation Co. are considering a pro- 
posal to start a separate company for 
the purpose of carrying its own insur- 
ance, according to a dispatch to the 
daily papers. The plan is to establish 
a company with a capital of £100,000 
to be known as the Oriental Under- 
writing Fund, Ltd. 

The first issue of the shares by this 
subsidiary, involving a call of £57,910, 
will be satisfied by the allotment to the 
Orient deferred shareholders of such a 
sum out of the past year’s profits. 
These deferred shares again receive a 
5 per cent. dividend; £105,000 is 
placed to repair, renewal and the re- 
serve accounts, against £130,000 to the 
renewal, underwriting and reserve ac- 
counts twelve months ago, and £63,215 
remains to be carried forward, com- 
pared with £28,786. 





KANSAS A POOR FIELD. 





Excessive Losses Plus Heavy Expenses 
Supply a Disagreeable Combination 
for Companies. 





Heavy losses and expenses combined 
with too exacting supervision by State 
officials makes Kansas anything but a 
desirable fire insurance field, and a num- 
ber of companies talk of withdrawing 
from the territory. 





DECREASE IN CITY’S FIRE LOSS. 





Record of Chicopee, Mass., for Year 
$51,399 as Against $74,678 
For 1911. 


Fire Chief A. E. Pomphiet of Chico- 
pee, Mass., in his annual report for the 
fiscal year ended December 1, gives the 
loss record as $51,399, compared with 
$74,677 suffered the previous year. Since 
January first the efficency of the depart- 
ment has been increased through the 
purchase of a combinatiion truck, $1,000 
feet of hose, 15 new hydrants and 10 
additional alarm boxes. 





Admitted Assets, $743,706. 





According to the report of the Insur- 
ance Department of the District of 
Columbia, the Commercial Fire, of 
Washington, on October 31, had ad- 
mitted assets of $743,706, and a net 
surplus beyond its capital of $337,307 
and all other liabilities of $229,438. 





Convicted of Fraudulent Claim Making. 





Following the conviction of Bruno 
Rothenberg an employe of the New 
York Frame and Picture Company, 142 
Fulton street, this city, of setting fire 
to the property in June last, Charles 
S. Horowitz, president of the company 
was convicted of fraudulent claim 
making in connection with the fire. 





SOUTHERN STATES 


FIRE INSURANCE CO. 


BIRMINGHAM, ALA. SUMTER COGSWELL 


D. E. MANASCO 
President Vice-Pres. and Manager 


JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


68 WILLIAM STREET NEW YORK, N. Y. 








SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 
Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


Chicago Minneapolis Duluth 








New York 
INSURANCE Co., Ltd. 


THE YORKSHIRE YS error ncn 


x now entered for Agency Business in New York, Massachusetts, Obio, Illinois, Pennsylvania, New 
y, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


poy Other territory. 
ESTABLISHED 1824 


The “‘Yorkshire”’ is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
sented in the United States. 
Ample funds have been furnished for purposes of United States deposit and investment. 


FRANK & DU BOIS, U. 8S. Managers ERNEST B. BOYD, Underwriting Mer, 
0. E. LANE, Superintendent of Agencies 
47 William Street, New York 


New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET .. 2c. 2 SS OS 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


NEW YORK 




















Now Handles South Carolina. 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


The American of Newark, has added 
South Carolina to the territory super- 
vised for it by General Agent O. L. Pat- 
tello, of Atlanta. In addition to South 
Carolina Mr. Pattello’s field embraces 
Georgia, Florida, Alabama, Mississippi, 











Louisiana, Texas, Arkansas and Ten- 
nessee. 
UNITED STATES BRANOH 
Will Enter New York. January 1, 1912 
MI dicnaiiecdecéaedscciccdavcbont 404, i 
Once details in connection with its) gurplusin U.S. ..............0.... ‘enraenas 


reinsurance of the Western Bmpire 
Life of Seattle, Wash., shall have been 
completed the Los Angels Fire of Los 
Angeles, Cal., plans to enter New York. 


HON. GEO. A. COX, President 
W. BR. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 
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READY FOR INVESTIGATION. 











Congressional Committee Meets This 
Week Concerning Two Washington 
Companies—N. Y. to Co-Operate. 


The Congressional sub-committee 
which is to conduct the investigation 
into the affairs of the First National 
Fire Insurance Co. and the Commercial 
Fire Insurance Co. of Washington, D. 
C., will begin its hearings this week. 
A representative of the New York In- 
surance Department will co-operate 
with the committee in its work. 








SEEK INSTRUCTION. 





St. Louis Local Agents Favor School for 
Posting Them on Intricacies of 
Rating Schedules. 





To gain proper instruction as to the 
construction and application of the new 
Missouri rating schedules local agents 
of St. Louis are considering the creation 
of a school, classes to meet in the even- 
ings. 





Now Entered in Ohio. 





Admission to Ohio has been secured 
by the Farmers Insurance Company of 
York, one of the progressive and con- 
tinuously successful fire underwriting 

organizations of the Keystone State. 





Firemen Held for Arson. 





Upon the charge of firing several 
stables in Waynesboro, Pa., recently 
three members of the Mechanics Fire 
Company have been arrested and placed 
under $1,000 bail each. 





Arson Trust in Indiana? 





The South Bend, Ind., police are hold- 
ing a number of men in connection 
with what they conceive to be a fully 
organized “arson trust.” 





The Independence Insurance Co. of 
Philadelphia, has been admitted to 
New York to transact a fire business. 
Henry W. Brown & Co. are its mana- 
gers. The company has a capital of 





$200,000. It commenced business in 
1910, 
To replace the Dunes Hotel, of 


Allenhurst, N. J., destroyed by fire last 
Summer, plans have been prepared for 
the erection of a modern five-story 
concrete structure, which will accom- 
modate 300 guests, and will cost about 
$100,000. 





The New York Insurance Depart- 
ment will require for its maintenace 
during the coming year, the sum of 
$440,780, an increase of $990 over last 
year, according to the legislative bud- 
get. 





A settlement has been arrived at in 
the Van Camp loss in Indianapolis, at 
approximately 56 per cent. The loss 
was originally estimated at around 75 
per cent. The total insurance was 
$522,000 and the loss paid $295,000. 





The new co-operative rules of the 
Western Union and the Western In- 
surance Bureau go into effect Desem- 
ber 1, ‘but the amended term rule will 
not apply until April, 1913. 





QUEEN 


lus. Co. of America, 
vew vor, 
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_ CASUALTY AND 


SURETY HAPPENINGS 


‘The Leading Fire Insurance Company 
of America” 








FORM GASUALTY EXCHANGE 


TO HANDLE LOCAL SITUATION. 








Special Service to Brokers Planned for 
Which Fee Will Be Charged— 
Walters Secretary. 





The organization of the New York 
Casualty Exchange for the purpose of 
handling the local liability situation is 
regarded as one of the most important 
steps yet taken by the casualty com- 
panies. The Exchange will ‘be in charge 
of the following: Chairman, Charles 
H. Holland, of the Royal Indemnity; 
vice-chairman, William F. Moore, of 
the New Amsterdam Casualty. Execu- 
tive committee, the Fidelity & Casu- 
alty, the Aetna Life Insurance and the 
Employers’ Liability Assurance. 

The executive committee appointed 
F. J. Walters secretary-treasurer and 
the committee will also select a man- 
ager for the organization. Mr. Walters 
is resident manager of the London 
Guarantee & Accident Co. 

New liability rates for the territory 
under the jurisdiction of the Exchauge 


dent was due to the negligence of any 
one other than himself. 

In charging the jury Judge Pugh 
said that the company was liable if any 
wrongful or neglectful act was shown, 
but not otherwise, if appliances and 
tools that were reasonable safe were | 
supplied. 











Carries $14,000 Burglary Insurance. 





CASH CAPITAL, $5,900,000.00 
WM. B. CLARK, President 


Vice-Presidents, 
Henry E, REEs A. N. WILLIAMS 


Secretary, 
E. J. SLOAN 


Assistant Secretaries, 


Burglary insurance aggregating $14,- 
000 is carried by the Kyle Staté¢ Bank, 
of Kyle, Texas, which was robbed of 
$17,000 by professional cracksmen on 
the 16th inst. Of the insurance had, 
$5,000 was taken out on December 2, 
fortunately for the bank owners. 





An anti-rebate law is being agitated E. 8. ALLEN GUY E. BEARDSLEY 
by the Illinois local fire insurance RALPH B. IVES 
agents. 


| W. F. WHITTELSEY. Jx., Marine Secretary 








have already been adopted. One im- 
portant feature of the Exchange’s work | 
will be the establishment of a service | 
for brokers, which will be of consider- | 
able value to them, such as supplying | 
them with all changes in rates as 
promptly as promulgated, and in other 
ways assist in their service to their as- 
sured. The brokers will be askel to 
subsicribe to this Exchange service at a 
nominal cost, but no pledges whatever 
will be required. It is expected the Ex- 
change will be put in actual operation 
early in January. 

Some of these changes, notably the | 
merit rating system and the adjustment 
of the basis of compensation to brokers 
were brought about through a general | 
demand for changes in these particu- | 
lars. At a recent conference with rep- 
resentatives of the National Associa- 
tion of Manufacturers, which has 25,000 
members, such a demand was voiced 
that the casualty companies took steps 
to bring about immediate action. 








WINS FIRST SUIT. 





Initial Action Under Ohio’s New Law 
Results in Victory for Defendant 
Corporation. 





The first suit for damages under the 
new “workmen’s compensation act” of 
Ohio to be tried in the Superior Court 
was last Thursday before Judge Pugh, 
and resulted in a verdict for the de- 
fense. Under the law employers who 
do not contribute to the State fund for 
this purpose cannot plead the “fellow 
servant” rule as a defense. In other 
words, when an employe is injured 
through the negligence of a fellow em- 
ploye while in the course of his duties 
he can recover from his employer un- 
der the new law, whereas, under the 
old law no recovery could be had, un- 
less the negligence was upon the part 
of the employer. 

The suit above referred to was that 
of John E. Schaefer, a blacksmith, 
against the Cincinnati Bickford Tool 
Company. Schaefer was injured May 
28, 1912, while employed in the com- 
pany’s plant at Oakley. He was en- 
gaged in chipping a piece of steel when 
a splinter flew off and imbedded itself 
in his right knee. He sued the com- 
pany for $5,000 damages, claiming 
that the company’s foreman had been 
informed by him that the work was too 
dangerous for him to perform, but he 
was ordered to continue it. The Court 
instructed the jury fully wpon the law 
in the case, and that body returned a 
verdict for the defense, holding that 
Schaefer had not proved that the acci- 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
MUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GCO., of Ohie 


ee 


100 WILLIAM STREET -« > - 
FIRE ASSOCIATION PHILADELPHIA F 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,989, 219.63 


E. C. IRWIN, Frosidont H, CONDERMAN, Vice-President 
GARRIGU ES. Sec. and Treas. 
R. N. Kel, LY, Jr., Asst. Sec. and Treas. 





New Yort 














THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, established 
1854 when that Company was absorbed by the AMERICAN UNION FIRE INSURANCE COMPANY 


THE PITTSBURGH FIRE INSURANCE COMPANY > 


Established 1851 Of PITTSBURGH, PENNA. 


THE GERMAN FIRE INSURANCE COMPANY 


Established 1867 Of WHEELING W. VA. 


ds EASTERN DEPARTMENT 


Manhattan Life Building, Philadelphia, Penna. 


The well established record of this office for promptness and fairness will be maintained, and our 
facilities are better now ti now than ever before. 


FRANK C. : STURTEVANT, Manager 


- 














WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 

for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Acciden* and Health Iusurance. 
Assets over $18,000,0U0. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 


and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 
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OPPOSE STATE INSURANCE 


AT COMPENSATION CONFERENCE. 
Even Labor Men Admit Objections to 
Method — Committee to. Draft 
Measure. 

An important conference was held in 
New York last week under the auspices 
of the National Civic Federation, on 
the subject of a workmen’s compensa- 
tion law for New York State. The 
conference was participated in by rep 
resentatives of all of the interests in- 
volved, including employers, labor men, 
casualty company officers, railroad men, 

lawyers and legislators. 

Most of the discussion was on the 
visability of a State insurance law, the 
labor men at first favoring such a law, 
but, at the close, the prospect was good 
for the general adoption of a com- 
promise measure providing fixed bene- 
fits and some optional features, but not 
including the State insurance idea. 
The conference voted against any form 
of State insurance alone, A committee 
was finally appointed to draft a meas- 
ure to be presented at the next session 
of the Legislature. 


ad- 


Cyrus W. Phillips of Rochester, 
member of the former Commission on 
Employers’ Liability, told of the sys- 

















em of insurance in effect in Michigan. 
“There are four separate methods of 
insurance in Michigan,” he said. ‘First, 
there is a State Board of Insurance. 
Then the employers are also allowed to 
form mutual insurance associations, 
which I feel ll have the strongest 
effect in preventing accidents, as it is 
most to ployers’ interest to pre- 
vent he may also use the in- 
suran¢ companies, and if the 
State is ed thi t] employers 
perf y solvent ar ire likely to 
la so he are I to irr 
r own insur é 
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Frank V. Whiting, general claims at 
torney of the New York Central Rail- 
road, said he favored an elective com- 
nsa n law. He d bed opera- 
yn of the Michigan a vhich went 
o effect on September 1, giving 
statistics gh con 
cerns had 1 to pa nsation, 
mentioning é act lat all the rail- 
roads in the State, with one exception 
had elected to compensate their em 
ployes’ injuries He said that 345,000 
employes were now ul! le act, and 
1 Vas 1Orliy expected to cover Na 4 
million. It was the des?rre « he rail 
roads, Mr. Whiting said, to pay com 
pensation direct, and not through State 
or any other kinds of boards and, in 
general, the railroads were opposed to 
State insurance in any form, 


Offered by Legal Committee. 


P. Tecumseh Sherman, chairman of 
the legal compensation committee of 
the National Civic Federati offered 
the following s vedi e for Article V 
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of the uniform 
act framed 
on uniform 


of the tentative draft 
workmen’s compensation 
by the commissioners 
State laws: 

Section 54.—Insurance Policies.—No 
policy of insurance against liability un- 
der this act shall be made unless the 
same shall cover the entire liability of 
the employer thereunder and_ shall 
contain an agreement by the insurer 
that, in case the emplcyer shall be or 
become insolvent or in case an execu- 
tion upon a judgment for compensa- 
tion is returned unsatisfied, an employe 


¢ 


of such employer or the dependents of 


a deceased employe who _ shall be 
entitled to compensation under this 
act may enforce his or their claim or 


claims to compensation against the in- 
surer to the same extent that the em- 
ployer could have enforced his claim 
against such insurer had he paid com- 
pensation. No suit shall be maintained 
for the collection of premiums upon 
any such policy of ‘insurance, unless 
such covenant is contained in said pol- 
icy. Such covenant shall be unaffected 
by any default of the insurei in the 
payment of premiums and shali be con- 


strued to be a direct promise to such 
injured employe and dependents, and 


shall be enforceable by action brought 
in the name of such injured employe 
or in the names of such tependents. 

Section 55.—Alternative Schemes. 

(a) If the [Commissioner of Insur- 
ance], after first taking steps to as- 
certain the views of empleyer and em- 
ployes, certifies that any scheme of 
compensation, benefit or insurance for 
the employes of an employer in any 
employment to which this act applies, 
whether or not such scheme includes 
other employers and their employes, 
provides scales of compensation not 
favorable to the employes and 
their dependents than the correspond- 
ing scales contained in this act, and 
hat, where the scheme provides for 
contributions by the employes, the 
scheme confers henefits at least equiv- 
alent to as se contributions in addition 
to the benefits, to which the employes 
ld ae been entitled under this 
act, or their equivalents, and that a 
majority the workmen to whom the 
scheme is applicable are in favor of 
such scheme, the employer may, while 
he certificate is in foree, contract 
with any of his workmen that the pro- 
visions of the scheme shall be substi- 
tuted for the provisions of this act; 
and thereupon. the employer shall be 
liable only in «accordance with that 


less 


wo 


of 


scheme 

such scheme may be term- 

the {Commissioner of Insur- 

on reasonable notice to all in- 

terested, if the scheme is not fairly ad- 
inistered, or ‘if there any other 


bstantial re for such termina- 


(b) Any 
inated by 


ance] 


is 


ason 


(ec) 


While a certified scheme is in 
effect the om»loyver shall answer all 
such inquiries and furnish all such in- 
formation in regard thereto as_ the 
[Commissioner of Insurance] may rea- 
sonably require. 

(d) There shall be a right of ap- 
peal to the Court from any de- 
cision of the [Commissioner of Insur- 
ance] upon any question decided by 
him under the provisions of this sec- 
ion 

james P. Holland of the Eccentric 

en's Union and member of the 

tive committee of the New York 

Federation of Wabor, spoke in 

er of a bill prenared bv a committee 

the National Civic Federation and 

w in its tentative form. providing 

st the emplovers’ participancy shall 

voluntary. He said the act should 
co drafted as to be definite and clear, 
© that both emrlove and employer 
n know their rie>ts and liabilities 
vncer it. Mr. Holland enumerated these 
three provisions as essential to the 
terest of the workman: 

(1) That the right to compensation 
and the amoernt of it for particular 
inivries or deaths be so definite as to 
leave as little as possible for contro- 
versy or difference of opinion as to 











the injured workman’s right to and 
amount of compensation. 

(2) That the workman or his family 
be so protected in the making of their 
settlements after injury that advantage 
cannot be taken of them or an unjust 
or delayed settlement forced upon them. 

(3) That the workman and his de- 
pendents be secured against the in- 
solvency of the employer or other 


contingency, so that the payment of 
his compensation will be sure and 
certain. 


WILL WITHDRAW FROM SOUTH. 

London Guarantee & Accident To 

Leave States Where It Has Abnor- 
mal Loss Experience. 


United States Manager Fred W. Law- 
son, of the London Guarantee & Acci- 
dent Co., announces that on January 1, 
the company will withdraw from sev- 
eral States in the South where it has 
had an abnormal loss experience. 


The States anid the general agents for 


the territory are as follows: 

Alabama and Mississippi, 
& Co., Birmingham. 

Louisiana and Texas, M. J. Smith & 
Co., New Orleans. 

reorgia, Florida and South Carolina, 
J. L. Riley & Co., Atlanta. 

Arkansas, J. D. Arnold & Co., 
Rock, Ark. 

It has not been announced whether 
the business of the company in those 


L. V. Clark 


States will be reinsured or carried to | 


is said that the bulk of 
The Arkansas 
in the 


maturity. It 
the business is liability. 
business has been reinsured 
Fidelity & Deposit Co. 





After blowing open the vaults of the} 


.ccal bank at Jones, Oklahoma, on 
Thursday last, cracksmen secured $1,800 
in currency and made good their escape. 





Little | 





| 
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__1510,064.2 23 
4578. 330 82 


1.654.504 8! 


~ § 725.809 34 
TOTAL LIABILITIES $2.496.304.53 
POLICY HOLDERS SURPLUS $3,229, 504.81 























“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
92 William Street, New York 


RICHARD D. HARVEY 
United States Manager 








EDGAR J. HAYNES, Jr., Pres. 


THE eae FIRE INSURANCE COMPANY ae BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE C0. 





Responsible Agents wanted in Cities and Towns where 
Company is not now represented 
THOMAS L. FARQUHAR, Secy. 


-$1,876,593.29 
500,000.00 
$1,359,881.30 

















Nord -Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTé BLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unrtep States Manacer 


Agents Wanted in Principal Cities and Towns 
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NUMEROUS VIOLATIONS CHARGED. 





New Jersey Department Claims Com- 
panies and Brokers Have Disre- 
garded Casualty License Law. 


Wholesale violations of the New Jer- 
sey brokers license law in regard to 
casualty business. This is entirely sep- 
arate from the fire insurance license 
required of brokers writing New Jer- 
sey business and it appears from what 
is learned from the insurance depart- 
ment that both the companies and the 
brokers have overlooked the casualty 
license requirement and are likely to 
hear further from the New Jersey de- 
partment on the matter. 

There is a considerable volume of 
liability, burglary, plate glass and ac- 
cident business located in New Jersey 
placed through New York city brokers 
and brokers operating in both New 
York and New Jersey who have no 
licenses for casualty business as pre- 
scribed by law. For instance, liability 
or workmen's compensation risks 
located in New Jersey are frequently 
placed by New York brokers with com- 
panies duly authorized to transact 
business in that State and they allow 
the broker a commission on the busi- 
ness without even inquiring whether 
he has a New Jersey license or not. 
Burglary insurance in northern New 
Jersey is also handled in the same 
manner and commission allowed un- 
der similar conditions. Plate glass 
risks located in New Jersey are not in- 
frequently placed by New York or 
even New Jersey brokers who had no 
license for casualty business in that 
State. The same conditions prevail as 
regards personal accident business. 

In Violation of Law. 
insurance companies 
business and allow 
unlicensed brokers 
the insurance 
section 5 of 
which 


The casualty 
who accept this 
commissions’ to 
are, in the cpinion of 
Commissioner, violating 
chapter 162 of the laws of 1912, 
provides: ‘Whoever violates any por- 
tion of this act shall, for each and 
every offense, forfeit and pay the sum 
of one hundred dollars.” 

The Insurance Commissioner in re- 
ply to a rezent inquiry has held: “The 
licensee named in the fire broker’s li- 
cense has authority thereunder to 
negotiate fire insurance contracts only. 
There is a provision in the insurance 
law for the issuance of licenses to per- 
sons to procure or place insurance in 


companies other than fire of other 
States or foreign countries authorized 
to do business in New Jersey. Such 
a license, of course, covers accident, 


health, plate glass and all other lines 


of insurance than fire.” 

If the interpretation of th. law by 
the New Jersey Commissioner is cor- 
rect, every casualty company which 


has accepted a risk of that class—lia- 
bility, burglary, plate glass or accident 

and allowed the broker not holding 
the proper New Jersey license a com- 
mission on the same has been guilty 
of a violation of the law and is liable 
to the penalties therefore, as expressed 
in chapter 162, section 5 It is con- 
sidered more than likely that transac- 
tions of this nature have been many 
and that should the Insurance Com- 
missioner of New Jersey undertake to 
collect from the companies the penal- 
ties prescribed for each expense the 
aggregate would be very large. 

The New Jersey Insurance 
ment has given consideration 
plan of determining to what 
these violations have extended by call- 
ing upon the various companies writ- 
ing any of the casualty lines in New 
Jersey, such as liability, personal ac- 
cident and health, burglary and plate 
glass, for a sworn statement showing 
what New Jersey risks were placed 
with them by brokers not holding the 


Depart- 
to the 
extent 
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allowed a commission. . 

The statute of New Jersey under 
which this situation is regulated is) 
chapter 162 of the laws of 1912, which! 
is as follows: 

“Be it enacted by the Senate and 
General Assembly of the State of New) 
Jersey: ° 

“1. No insurance company or asso- 
ciation of underwriters or Lloyds in 
doing business in this State, and no of-|! 
ficer, agent, solicitor or representative | 
thereof, and no broker negotiating any | 
insurance in this State, shall make | 
any contract of insurance, or agree- 
ment as to such contract, other than 
as plainly expressed in the policy is- 
sued thereon concerning the term of 
policy and the premium consideration 
thereof; nor pay, allow or give, or of- 
fer to pay, allow or give, directly or in- 
directly, as inducement to insurance, or 
after the insurance shall have been ef- 
fected, any rebate, discount, abate- 
ment or reduction of the premium 
named in the policy of insurance, or 
any special favor or advantage in the 
dividends or other benefits to accrue 
thereon, or any valuable consideration, 
or inducement whatever, not specified 
in the policy contract of insurance; 
but commissions or other compensa- 
tion may be naid to regularly appoint- 
ed and licensed agents and to brokers 
duly licensed by this State. 

| 
| 
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“2. Neither the insured named in 
any policy of insurance, nor any em- 
ploye of such insured, shall knowingly 
receive or accept, directly or indirect- 
ly, any such rebate, discount, abate- 
ment or reduction of the premium pay- 
able on any policy of insurance, as 
therein expressed, or any special favor 
or advantage in the dividends or other 
benefits to accrue thereon, or any valu- 
able consideration or inducement what- 
ever, not specified in the policy con- 
tract of insurance. 

“3. Nothing in this act shall be con- 
strued as prohibiting the performance 
of any contract heretcfore or hereaf 
ter made for the introduction of auto- 
matic sprinklers for reducing the risk 
by fire on any property located in this 
State, and containing provisions for | 
obtaining or guaranteeing insurance 
against loss or damage by fire or 
water, for a specified time, at a fixed} 
rate. 

“4, This supplement shall not ap-| 
ply to any contract of life insurance, 
nor to any contract of insurance upon | 
or in connection with marine or trans- 
portation risks or hazards other than 
contracts for automobile insurance, 
nor to contracts of insurance upon 
property located without this State, 
nor to any contract of title or credit 
insurance, nor to any contract of insur- 
ance upon the mutual plan, nor to any 
contract of insurance issued by any 
fraternal society. 

“5. Whoever violates any provision 
of this act shall, for each and every 
offense, forfeit and pay the sum of one 
hundred dollars, such penalty to be 
sued for and recovered, with cost, in 
an action on contract in the nature of 
an action for debt, in any court of com- 


i. 


petent jurisdiction in the county 
wherein the offense shall have been 
committed, or in any county wherein 


such offender may reside cr be served 
with process by any person who shall 
sue for the same; one-half of such 
penalty shall be for the benefit of the 
person prosecuting the suit and the 
other half shall be paid to the State 
Treasurer, and in case the defendant in 
any suit shall not pay the amount re- 
covered against him, it shall be lawful 
for such court in which such judgment 
has been obtained to issue its process 
against the body of the defendant and 
to cause him to be committed to the 
jail of the county until the judgment 
and costs are paid; the imprisonment, 


however, not to exceed thirty days 
from the date of such commitment 
Any insurance agent or broker who 


viclates any provision of this act shall 
also forfeit his license and be disqual 
ified from acting as an insurance agent 
or broker for the period of one year 
thereafter.” 
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ASSETS 
$1,850,000 Municipal Bonds 
Due from Agents (not including 

premiums written prior to 
Sept. 1, 1912) 


$1,806,507.50 


357,279.39 
23 9.5% 


2 
3.73 
56,920.39 















AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
OFFICERS 

H. W. Kemp, Secre/ary 

STATEMENT, NOVEMBER 30, 


RETY BONDS 

ANCE 

ENT AND HEALTH INSURANCE 

IFT AND LARCENY INSURANCE 

$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


Ralph B. Denny, 7) eusurcr 


1912 
LIABILITIES 
Capital $750,000 00 
Legal Reserve 735.488 92 
Loss Reserve $40,909.08 
Commissions... b05.84 


Accrued Taxes ee 
Kstimated unpaid Expenses 
Surplus bine 


$2,244.446.85 








Capital $1,000,000.00 


Equitable Surety Company 


St. Louis, Missouri 
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Surplus $250,000.00 








Exclusively Surety and Fidelity Business 








Liberal Contracts for Good Agents 
COMMUNICATE 


E. B. McCONNELL & CO. 


General Agents for the State of New York 


55 LIBERTY ST., NEW YORK CITY 


WITH 
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Capital & Surplus ‘ 


President, 





Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


HOMER EADS 
Vice-President M. T. COGLEY 

Agents wanted everywhere in the State of Texas, for Accident, Plateg lass, 
Burglary and Bonding Lines 


$290,000.00 











SELECTS BUREAU SECRETARY. 
Lieut. Sward of West Point Made Sec- 


retary-Attorney for Conference 


Bureau. 
The governing commiitee of the De 
troit Conference's educational bureau 
has selected for the position of sec- 


retary-attorney for the bureau Lieuten 
ant Francis L. Sward, who resigns his 
position as professor of law at Wesi 
Point to accept the position. Mr. Sward 


is a graduate of the Law Department 
of the University of Nebraska, and also 
took the examination of the Law De- 
partment of the University of Michi- 
gan. He will enter upon the duties of 
his position at once 

The bureau committee also took up 
for discussion and has almost per- 
fected its plans for the organization 


of the field force of Detroit Conference 
Companies, numbering more then forty 
thousand agents, into an auxiliary of 
the bureau. This important work 
will be taken up at once by Secretary 
Sward. 


mos 


The amended anti-twisting bil! adopt- 
ed by the insurance commiss‘on- 
ers in New York on December 5th was 
considered, and the committee has ap- 
proved and will co-operate with the 
commissioners in the hope of having 
the bill enacted into law in all States 
having legislative sessions this Winter 





Withdrawing from Casualty Field. 


Desiring to enter the more attractive 
field of fire reinsurance, the _ Inter- 
national Reinsurance Company of 


Vienna, Austria, will cancel its out 
standing casualty treaty contracts as 
rapidly as may be, and change its plans 
so as to do a fire business The Com- 
pany has a number of attractive per 
sonal accident, liability and surety 
treaties, covering in the States of New 
York, Pennsylvania, Ohio, Massachu 
setts, Connecticut, Indiana and Colo 
rado. 

The withdrawal of the International 
from the casualty reinsurance field 
leaves but two companies, the,European 
and the Munich, occupying it The 
formation by the liability insurance 
companies of an association for ex 
changing business, and the ‘ctivity of 
the surety companies along the same 


line, it is believed largely influenced the 
decision of the International manage 
ment to enter a fiel:l that gives promise 
of greater development and profi 


BANKERS CONTRACT VOID. 





Arrangement Whereby State Bankers 
Association Gets Commission Held 
to be Illegal. 





According to an opinion preparel by 
Attorney General Thorras Carmody of 
New York, contracts between insuran 
companies and inkers associations 
whereby the latter rece ve an over-rid 
ing corn Tissron on bus Hess with n 1 
bers of the association, are in violati 4 
of the law against rebating an dis« 
ination and are void. The case on which 
the opinion was based was that of the 
Fidelity & Casualty Co. and the New 


York State Bankers Association 
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ADOPTS PRO RATA CLAUSE, 


AS GUARD FROM OVER-!INSURANCE | 
Pres. Craig of National Life & Accident | 
of Nashville Urged its General 
Adoption. 

A pro rata clause has been inserted 
in all the weekly health and accident 
policies of the National Life & Acci- 
dent Co. of Nashville, Tenn. This is 
carrying out the declarations made by | 
President C. A. Craig at the last an- 
nual meeting of the Southern Casualty 
& Surety Conference, when he made 
an address that was widely commented 
upon in which he said that there was 
gross fraud practiced on the weekly | 
health anc accident companies due to 
over-insurance, and that his Company | 
proposed to deal with the situation by 
inserting in its policies the pro rata 
clause, so that the National would pay 
under « claim only a pro rata amount 


if there was other and similar insur- 
ance carried by the assured. 
Two forms are used by the Com- 


pany, both the same with the exception 
that 
risks reads 
female reads 
clause follows: 

“Should the total amount of weekly 


where the 
The 


“twelve dollars” 
“seven dollars.” 


benefits allowed the insured on all 
policies carried in this and all other 
companies exceed the sum of twelve 


collars per week, this Company shall 
only be tiable to the insured for sucn 
proportion of the amount provided for 
herein under head ‘Weekly Benefits,’ 
as the said twelve dollars bears to 
the total weekly benefits allowed under 


all policies carried by the insured. 
Provided, however, that should the 
insured establish the fact that his 


average weekly earnings for the four 
weeks immediately preceding the date 
of the beginning of his disability were 
in excess of twelve dollars, then the 
amount of such average earnings shall 
be used in this clause wherever the 
emount ‘twelve dollars’ appears, the 
Company’s liability in no instance be- 
ing in excess of that stated under head 


‘weekiy benefits’ on first page hereof. 
If the attained age of the insured be 
under 14 years, the amount four dollars 
will apply in this clause where the 
amount ‘twelve dollars’ appears. At 
any time while this policy is in fuli 
force and @ffect, no premiums being in 
arrears, the insured may elect to cancel 


or reduce the sick and accident benefits 
hereunder, in which event that part of 
ubseque nreminums payable for such 
sick and accident benefits will be pro- 
portionately reduced, such cancellation 


or reduction of benefits and reduction 

of premiums to take effect only upon 

endorsement hereon by the Company.’ 
Reasons for Adopting Clause. 

In explaining the conditions that 
have led the National to adopt the 
pro rata clause, President Craig said: 

“If over-insurance, or the conse- 
quence of over-insurance if persisted 
in does not undermine the very founda- 
tions of the business, then all the 
teachings of experience are wrong. If 
insurance is to be made a source of 
profit to policyholders, rather than a 


protection against loss, then the whole 


scheme at once becomes impossible. 
The most generally accepted definition 
of the word insurance as applied to 


‘a guaranty 
It therefore 


the business as a whole is, 
against loss or damage.’ 

follows that through the means of in- 
surance one should be reimbursed to 
the amount of the loss sustained. To 
this extent, no agency devised for the 
public welfare has more in it for the 
general good, but beyond this it is 
fraught with the gravest dangers. A 
business that places a premium on the 
destruction of anything of value or 
invites profit through fraud, is a great 
menace to the public welfare, and 
frankness impels me to that the 
business in which we are engaged, as 
it is now generally conducted, is rapidly 
approaching the point when we find it 
hard to free it from the above charge. 


Say 


the clause in the policy on male . 





Prudential Sasualty Su. 


HOME OFFICE 
INDIANAPOLIS 





| Strictly a Casualty Company 











LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 














| believe that there is not one identi- 


fied with the business and who has 
given this matter thought but will agree 
with me. 

“The agent of company A sells John 
Doe, who earns $7.50 per week, a policy 
providing disability benefit of $5 per 
week. The agents of companies B, C 
and D, and frequently others, sell John 
Doe a similar policy, each agreeing to 
give him $5 per week when disablea 
on account of illness or accident, ana 
all without any regard whatsoever to 
bis earning capacity or other insurance 
earried. What’s the temptation for 
John Doe? Seven dollars and fifty 
cents when at work, twenty dollars or 
more when disabled. 

“The Company with which I am 
interested, is already feeling the effect 
of an increased moral hazard. Since 
1905 our ratio of claims for disability 
from sickness and accident has in- 
creased 20 per cent. True, our death 
claim ratio has shown about the same 
increase, but this is accounted for in 
the fact that during this period we 


uave increased the death benefits under 
our policies 20 per cent. or more. There 
has been no increase, however, in our 
schedule of weekly benefits. It is true 
that our policies have been liberalized, 
but in terms affecting the death benefit 
almost as rauch as in the ‘conditions 
affecting the weekly benefits. Some 
one may say that this increase in ratio 
of weekly claims is due to the aging 
of our business, but I answer that it 
is a fact that the proportion of our 
business in half benefit is to-day almost 


as great as it was in 1905. We have 
sought zealously for some cause to 
attribute this increase to other than 


over-insurances, but each investigation 
convinces us more absolutely that it 
is the one great cause. I take it that 
our experience is not different from 
that of others. So, what are we going 
to do about it? Will we drift along 
to what every rule or reason says is 
doom, or will be, by the adoption of 
the pro rata clause, or some similar 
clause place our business on a safe 
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rough places. 


holders. 


on request. 


WORK FOR THE COMPANY 


THAT WORKS FOR YOU 


The Maryland .Casualty Company 
helps its agents in practical ways. 
tinuous and effective publicity make it 
widely known. Its spirit of co-operation § 
and helpful advice smooths out the 
Its liberal and broadly 
interpreted policy forms are easy sellers. 

Its quick claim settlements satisfy policy- 


It writes all Casualty and Surety lines. 
Why not let it help you? 


We will send our agency proposition 
Mention this paper. 


and sane basis?” 
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The Company That Helps Its Agents 
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BECOMES BRANCH MANAGER. 





Gordon Scott Will Assume Charge of 
Minneapolis Office for Title Guar- 
anty and Surety Company. 





Major Gordon Scott, superintendent 
of agencies of the Title Guaranty & 
Surety Company, will assume charge 
of the Company’s branch office at Min- 
neapolis on January first, as manager 
of the Northeast Department: 

Major Scott thas had experience in 
every department of the surety busi- 
ness. He put in several years in the 
various underwriting departments at 
the home office, and, for two years was 
manager at the Denver branch, where 
he mA&terially increased the business. 
Since June, 1911, Mr. Scott has been 
superintendent of agencies. As such he 
entered the Company in the states of 
Virginia, Oklahoma and Utah; estab- 
lished the ‘Pacific Coast Department, 
the Middle West Department, and 
opened branch offices at Buffalo, IN. Y., 
Los Angeles, Cal., Minneapolis, Minn., 
Kansas City, Mo., and Portland, Ore. 
Notwithstanding his many field duties, 
Major Scott found time to devise a new 
loose leaf rate book containing many 
concise instructions regarding the sure- 
ly business, and combined a monthly 
report and register, which has been 
much appreciated by the agents of the 
Title; and many other improvements. 








NEW LIABILITY COMMISSIONS. 





Compensation Bureau Announces 
Changes in Scale for New York 
and New Jersey. 





The new scale of commissions for 
liability business in the territory of the 
newly-formed New York Casualty In- 
surance Exchange and also in New 
Jersey has been prepared by the Work- 
men’s Compensation Service and In- 
formation Bureau. In the New York 
territory 17% per cent. will be paid on 
general liability and automobile liabil- 
ity and 15 per cent. on employers and 
all other liability losses. Special agents 
are to be allowed only an overriding 
commission of 2% per cent. and local 
agents will be limited to 20 per cent. 
and 17% per cent. on the respective 
classes of business. These new rates 
are to be put in force February 1. 


New Jersey commission rates have 
also been readjusted, to become effec- 
tive at the same date, on the following 
basis: Brokers’ commissions, 12% per 
cent. on compensation losses; 17% per 
cent. on general and automobile lia- 
bility lines and 15 per cent. on all other 
liability lines. Local agents to receive 
1) per cent. on compensation lines; 20 
|per cent. on general and automobile 


|lines and 17% per cent. on all other 


liability lines. General agents to re- 
ceive 17% per cent. on compensation 
automobile liability lines and 20 per 








lines; 22% per cent. on general and 
cent. on all other liability lines. 
Calendar Worth While. 

The Indiana & Ohio Live Stock In- 


surance Company of Crawfordsville, 
|Ind. has issued a handsome, and at 
| the same time useful, perpetual cal- 
| endar. 

It is in the form of a round hand _ mir- 
ror of heavy plate glass with a cellu- 
| loid back made to revolve, revealing 
a perpetual calendar. It is a very at- 
tractive gift which the recipient would 
| be sure to prize and in prizing, con- 
| stantly keep before him the name of 
the Indiana & Ohio Live Stock Co. 





Takes Over Two Struggling Concerns. 





| The Peerless Casualty Company of 
| Keene, N. H., has taken over the risks 
of the Sagamore Health & Accident As- 
| sociation and will probably assume the 
| business of the Maine Casualty Com- 
| pany, and thereby enable the winding 
(‘up of two struggling Maine concerns. 
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SPECIAL TALKS WITH LOCAL AGENTS 





It is estimated that the 


35,000,000! premiums on automo- 
‘Will You Get bile business carried by 
Any of it? the casualty companies 


amount to $5,000,000. 
All this business will be in the market 
within a year. Will you get any of it? 
It is a very profitable business for the 
agent and the company also and it is 
much desired and much sought after. 
There are ways of getting one’s share 
if the proper amount of good planning 
—and persistent work—is used. 

In this connection, the Preferred Acci- 
dent makes an excellent suggestion to 
its agents. Practically one-half of the 
automobile insurance business is done 
during the months of March, April, May 
and June. Recognizing this fact and 
governing yourself accordingly you 
should be too -busy writing business 
during those months to permit your 
soliciting. Do your soliciting now. 
Spend a certain amount of time each 
day getting expiration records. The 
policy forms are standard, and rates are 
uniform. 

a s > 


The manager of the con- 


Contract tract bond department of a 

Bonding surety company is not 

Troubles. necessarily a long, lean, 

cadaverous-looking person, 

with, chronic indigestion as may ap- 


pear to the ‘ocalagent, judging from 
the contract manager's correspond- 
ence. If you talk to the contract 
manager you will at once get the idea 
that the great trouble with that branch 
of the business is the impossibility to 
get the agent to understand even the 
fundamentals of contract bonding. 

In a nutshell, the difficulties between 
the manager and the agent are mostly 
in regard to the preliminaries to issu- 
ing a bond. The manager naturally is 
confined to his office; has never met 
Mr. Smith who wants the bond, nor 
been in the agent's genial, gorgeous and 
glittering city, the chances are and the 
rules of underwriting do not permit him 
to supply missing information via his 
imagination. 

It is up to the agent to supply all the 
information needed before issuing a 
bond and a safe plan is to go further 
than you think necessary in giving pre- 
liminary information, Fred C. Williams, 
resident vice-president at New York for 
the Title Guaranty & Surety Co., said 
recently in an address: 

“It is my judgment that in the major- 
ity of cases contract applications would 
be accepted if all the conditions are 
pretty well understood by the com- 
pany’s representatives, not only as to 
the financial responsibility of the appli- 
cant, but as to the conditions of the 
contract and the form of bond required, 
and submitted properly to the home 
office. Many cases are declined by the 
home office because of the lack of some 
important information connected with 
it. The agent does not give the home 
office just exactly the true condition so 
that they can thoroughly understand it 
as he does. You cannot expect them to 
authorize a bond unless they do know 
that. I mention this to impress upon 
your mind the necessity of knowing all 
the conditions and properly submitting 
them, as I believe it would help in get- 
ting a lot of premiums on the books 
which otherwise the Company would 
decline. There are, of course, excep- 
‘tions. There are many propositions 
that come up everyday that we cannot 
entertain at all, but I mean the general 


run of reasonable business. The condi- 


tions of the contract and of the bond 
‘are as important as the financial re- 
sponsibility of the applicant. There are 
sometimes conditions in the contract 
which are very bad conditions, that will 
make no material difference so far as 
‘the surety is concerned, if the contrac- 
tor is a man of great financial strength 
‘and experience in his line, but the same 
‘conditions for a weaker man financially, 
even though he may know his business 


equally well, makes it a bad proposition, 
but sometimes that condition can be 
eliminated from the contract by getting 
all parties together. If we can get in 
our own form of bond on any proposi- 
tion we prefer it, but on public work it 
is almost impossible to use other than 
the form prescribed by the municipal 
body or its council. These forms often- 
times are unfavorable to the Surety 
Company and have bad conditions that 
should not be there, but sometimes you 
can get those changed if changes do not 
conflict with the statutes of the State. 


“It seems to me that the first point I 
spoke of is one that should be consid- 
ered by all of us here—wherein in put- 
ting up a proposition to the home office, 
you can get it up there in the right and 
proper way so that they will know the 
conditions exactly as you do. I am 
satisfied if that can be done, you gentle- 
men who have complained against the 
Company for not having written some 
particular bond will find that it is a 
good deal easier to get business 
through. It helps materially in increas- 
ing the premium income, not only for 
the Company, but for you gentlemen 
who are on a commission basis, in the 
way of increasing these commissions. 
I know that the Company wants pre- 


miums and I think they will do all they , 


can to help us get them.” 
s : 2 


This is a time of the 


Many Bonds year when many con- 
Are Now tracts expire for fidel- 
Expiring. ity bonds covering offi- 


cers and employes of 
a'l kinds of corporations and it is a 
good time to make a special drive for 
this kind of business which is regarded 
with special favor by the bonding com- 
panies. The Commonwealth Bonding & 
Casualty Co. points out this fact in 
“Commonwealth Comments,” with spe- 
cial reference to the business in its 
home State of Texas: 

“It is a well-known fact that a large 
percentage of Fidelity bonds of officers 
and employes of incorporated com- 
panies, such as banks, trust companies, 
mercantile and commercial organiza- 
tions, also fraternal order bonds, will 
expire in December and January, and 
we wish to impress upon our agents the 
importance of making an active canvass 
for the renewal of these bonds. In the 
majority of cases, these bonds are now 
being carried by foreign companies for 
the reason that they were written be- 
fore bonding companies were organized 
in Texas, and it is only a matter of 
energetic and persuasive argument on 
the part of our agents to get many of 
them transferred to the Commonwealth. 
As a rule, Texas people are loyal to 
home industry and ever ready to give 
it a boost, especially when they can be 
shown that their interest will be sub- 
served thereby. 

“No doubt each one of our agents has 
a friend or an acquaintance who is now 
under bond, that if approached on the 
subject of patronizing home industry, 
could be induced to transfer his bond to 


our company, all matters being equal | 
and no extra expense or trouble in- | 


curred, 
friends and use your best efforts to- 
ward influencing them to transfer their 
patronage to the Commonwealth, and 
in turn we will give them the benefit 
of equally low or lower rates, and will 
take over their bonds without requiring 
the usual form of application, and go- 
ing through the process of making an 
investigation. Instead, we will ask 
them to sign our short form of appli- 
cation, which requires but five minutes 
to prepare. Under this form of appli- 
cation, no references are required and 
bonds are written immediately upon its 
receipt, without any investigation. 
Agents must not overlook the fact that 
this short form of application is in- 
tended for use only when the applicant 
is now under bond with some other 
surety company. When writing for 





We want you to call on your, 





rates, full particulars must be given 
regarding the kind of bond wanted, | 
whether for a bank or trust company, | 
or other organization, stating the posi-| 
tion of the applicant, the amount of his | 
bond and present rate. If the appli- 
cant is not a bank employe, full in- 
formation must be furnished as to the 
system of accounting, counter signa- 
ture, auditing of books, etc., and must 
state whether applicant is working on 
a salary or commission basis.” 


GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 


a Specialty 





PTs References on on Application -:-:- “t-te 


| Suite 720-29 $0. LaSalle St. ,Chicago, Ill. 


TELEPHONES: Randolph 6816 and 6817 


Damage Suits Instituted. 





Among other suits for damages to re- 
cover for personal injuries are the fol- 
lowing: 





Michael Occelli, of Paterson, seeks 
$15,000 from Ernest Walther of Dundee 
Lake, N. J., alleging that while trespass- 
ing upon the latter’s orchard, Walther 
fired upon him inflicting injuries that 
caused the amputation of an arm. 

Holding that the MacDonald Construc- 
tion Company was at fault in not prop- 
erly safeguarding a concrete mixer 
about which he was employed, and 
which seriously mangled ‘his right hand 
on November &th last, Walter Theomp- 
son of Scranton, Pa., has sued the con- 
cern for $30,000 damages. 


wf referred, 
SU seni tidiiaieiin 


KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 














DON’T BE MISLED 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BUSINESS 
is not essential in the FULLY EQUIPPED INSURANCE OFFICE 
INDUSTRIAL POLI} TES AKE NOT FOR INDUSTRIAL WORKERS ALONE 

THEY ARE FOR THE PROSPECT WHO IS UNWILLING TO IN 
VEST A LUMP SUM IN HEALTH AND ACCIDENT INSUKANCI 

THEY FIND A READY SALE and FUKNISH PROTECTION JUST 
WHERE IT IS NEEDED 

IT WILL PAY ANY AGENT TO PUT A SOLICITOR AT WORK EX 


CLUSIVELY ON THIS CLASS OF BUSINES 


THE MASSACHUSETTS BONDING and INSURANCE CO., ‘9 





the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANCE. IT CAN TELL YOU HOW TO MAKE MONEY OUT OF IN 
DUSTRIAL or SEMI-COMMERCIAL BUSINESS 


Comments LL. With the Manager of Our Industrial Department 

fini ir wl PAY YOU TO DO BUSINESS WITH THE 

MASSACHUSETTS BONDING & INSURANCE CoO. 
77-85 State eT. Mn MASS. 
. Presid 

FIDELITY and SURETY BONDS, BURGL ARY INSU RANCE, 
WORK) arat ‘Ss COMPENSATION, 
CCIDENT, 


LIABILITY, 
AUTOMOBILE, HEALTH, 
and PLATE GLASS INSURANCE 


YOUR ‘6c 99 oO 

wit, “F. & D.” GUARANTEE iifisis» 

‘ n , ‘ a { Fidelity and Surety, Accident pe Health, 
Ee RITE} | Burglary, Plate Glass, Liability, Auto’ 
Capital 


Total Assets Surplus to Policy-holders 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co. QE MARYLAND 
EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 

















THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


Sttciwenr POLICIES 


AND uA 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 








Cc HICAGO Resident Manager 
inate 55 JOHN STREET 
F. W. LAWSON New York 
General Manager — 
Liability, Accident, ee 2. 
Burglary, Boiler and Resident Seas ers #5 
Credit Insurance Establirhed 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 




















THE EASTERN UNDERWRITER 


December 26, 1912. 











JOHN SCHARBAUER, President 


Surplus 
$300,000 





COKE W. HARKKIDER, V. P. & Gen. Mer. 


$300,000 








Erie—Altoona 
Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 





S2livis GZLINN 








—-~ 
UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 





OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 

















WILLIAM T. SMITH, SECRETARY 


—_—i 
ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U. S.A. 








‘v's °'N *‘SIONINN1I 





The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 


SE OE Ne A EEE SALLE MRE IR OTT $10,678,673.37 
CeesGRah ed De «0 60s sv civivciecccwsscenis 3,124,412.06 
Losses paid to June 30, 1912.............. 39,481,720.02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 

















Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 











Capable agents can get splendid contracts in New York 
City by addressing 


Security Mutual Life insurance Company 
BINGHAMTON, N. Y. 
—_—OoR — 
C. MERWIN TURNER 


801-2 Dun Building, 290 Broadway NEW YORK, N. Y. 











THE NORTH RIVER 
INSURANCE CO. 


CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





7 ASSETS 

OF NEW YORK 12-81-11 

onne . Empire City Fire Ins. Co., Inc. 1850 $1,149,468 

95-97-99 William Street, N. Y. City Nassau Fire Insurance Co., Inc. 1852 840,845 

— United States Fire Ins. Co., Inc. 1824 1,046,940 

INCORPORATED 1822 Dutehess Fire Ins. Co., Inc. 1906 660.716 
(Where not locally represented) 


FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. Co. 
ALLEMANNIA FIRE INS. Co. 
JEFFERSON FIRE INS. CO. 


TOTAL ASSETS DEC. 31,1911 
$2,389,805.24 











Real Help For The Agent 


E have just placed a contract for advertising that will 

reach one out of every three farmers in Ohio, the 

most prosperous farming State in the Union. Direct leads 

will be secured for agents to develop. All your time can be 

devoted to closing business. We can use a few more live 
men—real producers—in this work. 


THE TOLEDO LIFE INSURANCE CO. 


601-619 Nicholas Bidg. - - Toledo, Ohio 








VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—— Fo a-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


** Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.01) per 500 
(With Imprint on Lots of 5,000 or over) 


“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
‘With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. , 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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